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We help B2B companies generate more leads and increase sales via fully outsourced LinkedIn 

campaign management services.  (Our Process: http://linkedselling.com/about/our-process/) 

Our target industries include:  All Industries (note: although we can work within many industries, it does 

not mean we can work with any company within a given industry.) 

Our geographical focus is: Global, but with primary focus on United States, United Kingdom, Australia, 

Canada. 

Our best clients have the following number of employees: Between 11-1,000 

The top position titles for our ideal prospect include (do not use quotes): 

1. Marketing Manager 

2. Marketing Director 

3. VP Marketing 

4. Vice President Marketing 

5. VP Sales 

6. Vice President Sales 

7. Sales Director 

8. CMO 

9. Director Business Development 

 

The LinkedIn groups our prospects are most engaged in, in the greatest numbers, include: 

� Social Media Marketing 

� Digital Marketing 

� Innovative Marketing 

� Marketing Communication 

� Sales / Marketing Executives 

� Inbound Marketers 

� Marketing & Communication Network 

� Online Marketing, Web Analytics, and E-

Commerce Group 

� Marketing Executives Group 

� The UK Marketing Network 

� B2B Technology Marketing Community 

� CMO Network 

� B2B Marketing 

Our best prospects are at what seniority level?  All except for “Entry,” “Students & Interns” & “Volunteer” 

All other search criteria, unless noted, to be left as “All” or blank. 


