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My name is Ben Kniffen, and I want to welcome you to this very special workshop: 

 

Before we begin, I want to encourage you to be focused during our time together 

today.   
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Seriously these are some pretty legit bonuses only for those of you on this 

ǿƻǊƪǎƘƻǇ ƭƛǾŜ ǿƛǘƘ ǳǎ ǊƛƎƘǘ ƴƻǿΣ ŀƴŘ LΩƭƭ ƭŜŀǾŜ ƛǘ ŀǘ ǘƘŀǘ ŦƻǊ ƴƻǿΦ 
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Professional services, consultants, coaches, experts, authors, product owners, 

developers, manufacturing companies, network marketers, designers, any type of 

freelancer, IT companies, construction, real estate, ŦƛƴŀƴŎƛŀƭ ŀŘǾƛǎƻǊǎΣ ƛƴǎǳǊŀƴŎŜΧ 

Literally any type of ōǳǎƛƴŜǎǎΧ 

ΧƛŦ ȅƻǳ ǎŜƭƭ ŀ ǎŜǊǾƛŎŜΣ ǇǊƻŘǳŎǘΣ ƻǊ ŜȄǇŜǊǘƛǎŜΣ ǘƘƛǎ ǿŜōƛƴŀǊ ƛǎ ŦƻǊ ȅƻǳΦ  

IŜǊŜ ƛǎ Ƴȅ ǇǊƻƳƛǎŜ ǘƻ ȅƻǳ ǘƻŘŀȅΧ  
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Iƻǿ ǘƻ ŎǊŜŀǘŜ ŀ ƭŜŀŘ ƎŜƴŜǊŀǘƛƻƴ ǎȅǎǘŜƳ ǘƘŀǘΥ 

[ŜǾŜǊŀƎŜǎ ȅƻǳǊ ǘƛƳŜ ŀƴŘ ŜƴŜǊƎȅ 

9ǎǘŀōƭƛǎƘŜǎ ȅƻǳ ŀǎ ŀ w9{t9/¢95 ŀƴŘ {h¦DI¢ !C¢9w 
!¦¢IhwL¢¸  

5Ǌŀǿǎ vǳŀƭƛŦƛŜŘ ŀƴŘ 9ƴǘƘǳǎƛŀǎǘƛŎ tǊƻǎǇŜŎǘǎ ǊƛƎƘǘ ǘƻ ȅƻǳǊ 
5ƻƻǊǎǘŜǇ 

wŜǾŜŀƭǎ ǘƘŜ ōŜǎǘ ƳŜǘƘƻŘ ŦƻǊ ŎƭƻǎƛƴƎ ǘƘƻǎŜ ǇǊƻǎǇŜŎǘ ƛƴǘƻ 
ƘƛƎƘ ǾŀƭǳŜΣ ǊŜǇŜŀǘ ŎǳǎǘƻƳŜǊǎ hb !¦¢htL[h¢ 

 

In fact, I promise that by the end of this webinar, you will walk away with a full 

system and step by step strategy that:  
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¢ƻŘŀȅΣ LΩƳ ƎƻƛƴƎ ǘƻ ōŜ ƳŀƪƛƴƎ ȅƻǳ ŀƴ ƻŦŦŜǊ ǘƻ ōecome a charter member of our 

new program and automated software, Connect 365.  

LǘΩǎ ƴƻǘ ŜǾŜƴ available ǘƻ ǘƘŜ ǇǳōƭƛŎ ȅŜǘΣ ōǳǘ LΩƳ ƎƻƛƴƎ ǘo offer you an opportunity 

to be one of only 500 people with access to this system. 

Ih²9±9wΧ 

I do NOT want you to invest in itΧΦ 
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¶ Do you start out each month scared that you won't find any 

new clients or projects? 

¶ Do you have some months where you get a ton of cash into 

ȅƻǳǊ ōǳǎƛƴŜǎǎΧōǳǘ ȅƻǳ ǎǘǊǳƎƎƭŜ ǘƻ Ƴŀƛƴǘŀƛƴ ƛǘΚ 
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¶ Do you secretly know your work is worth WAY more than 

you're currently charging? 

¶ Are you constantly looking for new ways to get clients...but 

things typically don't quite pan out? 

¶ Are you constantly working your butt off, but you barely 

make enough to scrape by each month? 

¶ !ǊŜ ȅƻǳ ǘŀƪƛƴƎ ƻƴ ǇǊƻƧŜŎǘǎ ǘƘŀǘ ŘƻƴΩǘ ŜȄŎƛǘŜ ȅƻǳΣ ǿƛǘƘ ŎƭƛŜƴǘǎ 

ȅƻǳ ŘƻƴΩǘ ƭƛƪŜΧƧǳǎǘ ǘƻ Ǉŀȅ ǘƘe bills and keep the lights on? 

¶ Are you having trouble standing out in your industry and 

getting swallowed by all the noise? 

¶ Are you talking with unqualified prospects who waste your 

time but could never afford your service? 

¶ !ǊŜ ȅƻǳ ŘŜŀƭƛƴƎ ǿƛǘƘ ǘƻƻ Ƴŀƴȅ ǇŜƻǇƭŜ ǿƘƻ ǎŀȅ άLΩƭƭ ǘƘƛƴƪ 

ŀōƻǳǘ ƛǘέ ŀƴŘ ǘƘŜƴ ŘƛǎŀǇǇŜŀǊΣ ƴŜǾer to be heard from ever 

again? 

¶ !ƴŘ ƭŀǎǘƭȅΣ Řƻ ŀƴȅ ƻŦ ȅƻǳ ŦŜŜƭ ƭƛƪŜ ȅƻǳ Ƨǳǎǘ ŘƻƴΩǘ ƘŀǾŜ the 

TIME to implement the systems you KNOW you need to use 

that will get you off the hamster wheel of chasing clients and 

into growing a sustainable, healthy business that provides for 

ȅƻǳΣ ȅƻǳǊ ŦŀƳƛƭȅΣ ŀƴŘ ȅƻǳǊ ǘŜŀƳΧŀƴŘ ŘƻŜǎ ŀƳŀȊƛƴƎ ǿƻǊƪ ŦƻǊ 

your clients? 
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YOU ARE NOT ALONE 

 

After surveying over 1600 business owners in all sorts of industries, we 

found that 88% of them, unfortunately, struggled with those same exact 

problems. 

 

 

 

 

ALL OF THOSE 

PROBLEMS? 

 

¢ƘŜȅ ŀǊŜ Ƨǳǎǘ ǎȅƳǇǘƻƳǎ ƻŦ ŀ ƳǳŎƘ ƭŀǊƎŜǊΣ ƳǳŎƘ ƳƻǊŜ ƛƴǎƛŘƛƻǳǎΧōǳǘ ŀƭǎƻΣ 

ƳǳŎƘ ƳƻǊŜ {h[±!.[9 ǇǊƻōƭŜƳΧ 
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Once you have the 5 pillars ƛƴ ǇƭŀŎŜΧ 

¶ YƻǳΩƭƭ ǎǘŀǊǘ ǘƻ Ŝŀǎƛƭȅ ŎƻƴǾŜǊǘ ǇǊƻǎǇŜŎǘǎ ƛƴǘƻ ƘƛƎƘ ǾŀƭǳŜ ŎƭƛŜƴǘǎ 

¶ And attract the best ŎƭƛŜƴǘΩǎ ǊƛƎƘǘ ƛƴǘƻ ȅƻǳǊ ōǳǎƛƴŜǎǎ without the 

ƴŜŜŘ ǘƻ ŎƘŀǎŜ ǘƘŜƳ ŘƻǿƴΧ 

¶ ¸ƻǳΩƭƭ ōŜ ǊŜǎǇŜŎǘŜŘ ŀƴŘ ŀŘƳƛǊŜŘ ŀǎ ƻƴŜ ƻŦ ǘƘŜ ǘƻǇ ŀǳǘƘƻǊƛǘƛŜǎ ƛƴ 

your industry,  

¶ And your presence will chase away problem clients and low-ballers 

ǿƘƻΩƭƭ ƴŜǾŜǊ ōƻǘƘer you again. 

¢ƘŜ ƻƴŜ ǘƘƛƴƎ ȅƻǳ ƴŜŜŘ ǘƻ ƪƴƻǿΣ ǘƻ ǎƻƭǾŜ ǘƘŜ ǇǊƻōƭŜƳǎ ȅƻǳΩǊŜ ƘŀǾƛƴƎ ƛƴ ȅƻǳǊ 

business, and create a system that consistently converts high value prospects into 

ŎƭƛŜƴǘǎΧΦƛǎ ƘƛŘŘŜƴ ƛƴǎƛŘŜ ǘƘŜǎŜ р tƛƭƭŀǊǎΦ   
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¢I9b LΩƳ ƎƻƛƴƎ ǘƻ ǿŀƭƪ ȅƻu through some specialized tactics and strategies that 

you can implement TODAY to start alleviating some of your cash flow problems 

ŀƴŘ ƎŜǘ ȅƻǳǊ ǘƛƳŜ ōŀŎƪ ŦǊƻƳ ƳŜŀƴƛƴƎƭŜǎǎ ǘŀǎƪǎ ǘƘŀǘ ŀǊŜƴΩǘ ƳƻǾƛƴƎ ȅƻǳǊ ōǳǎƛƴŜǎǎ 

forward. 

First though, I want to introduce myself so you guys know a bit about me, and so 

ȅƻǳ ƪƴƻǿ ǘƘŜ ǎȅǎǘŜƳ ȅƻǳΩǊŜ ƎƻƛƴƎ ǘƻ ōŜ ƛƳǇƭŜƳŜƴǘƛƴƎ ƛǎ ǘƘŜ ǊŜŀƭ ŘŜŀƭΦ 
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When I started my family, with my wife Erin and our two daughters, I was 

determined from the start to create an amazing quality of life for them. 

 

I wanted to take care of them. And, I wanted them to be proud of me, and for us 

to have a life that genuinely was full of adventure, and freedom to do whatever 

we want.  

LǘΩǎ ǊŜŀƭƭȅ ƛƳǇƻǊǘŀƴǘ ǘƻ ƳŜΣ ǘƘŀǘ L ŎƻǳƭŘ ƎƛǾŜ Ƴȅ ŘŀǳƎƘǘŜǊǎ ŀ ŎƘƛƭŘƘƻƻŘ ŀƴŘ 

upbringing full of opportunity. 

.ǳǘ ŦƻǊ ǎƻƳŜ ǊŜŀǎƻƴΣ Ƴȅ ǇŀǘƘ ǿŀǎƴΩǘ ŜŀǎȅΦ 

For the first several years of my marriage, as Erin and I were starting our family, 

almost all of the money I made came from gigs like painting apartments and 

teaching part-time music classes.  

We were getting by, but it was pretty meager. 

5ǳǊƛƴƎ ǘƘŜǎŜ ȅŜŀǊǎ L ƘŀŘ ǘǊƛŜŘ ƎŜǘǘƛƴƎ ŘƛŦŦŜǊŜƴǘ ōǳǎƛƴŜǎǎŜǎ ƻŦŦ ǘƘŜ ƎǊƻǳƴŘΧΦōǳǘ 

nothing worked, and I ended up digging myself into a deeper and deeper hole.  

L ǿŀǎƴΩǘ ǇǊƻǳŘ ƻŦ ƳȅǎŜƭŦΣ L ŦŜƭǘ ƭƛƪŜ ŀ ŦŀƛƭǳǊŜΣ ŀƴŘ L ǿŀǎƴΩǘ ǎǳǊŜ ǿƘŀǘ ǘƻ ŘƻΦ 

 There were days where I just stared into the mirror, like a deer in headlights, 

completely unsure of myself or what next step to take.  
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!ƭƭ ōŜŎŀǳǎŜ L ǿŀǎƴΩǘ ōǊƛƴƎƛƴƎ ƛƴ ŜƴƻǳƎƘ ƛƴŎƻƳŜΦ 

But then it all changed in 2011, when I finally discovered the process that I am 

ƎƻƛƴƎ ǘƻ ǘŜƭƭ ȅƻǳ ŀōƻǳǘ ǘƻŘŀȅΧΦ 

Since then, the company that my co-founder Josh Turner and I started, 

LinkedSelling has gone on to do so many amazing things.  

²ŜΩǾŜ ƘŜƭǇŜŘ ǘƘƻǳǎŀƴŘǎ ƻŦ ōǳǎƛƴŜǎǎ ƻǿƴŜǊǎ ǿƛǘƘ this system, made a huge 

impact in the world, and now I have the freedom and income that I knew was 

possible. 

And other people have taken notice too. Recently, we were recognized as #252 

on the Inc. 5000 list of the fastest private growing companies in the U.S. 

 

²ŜΩǾŜ ǿƻǊƪŜŘ ŦƻǊ ōƛƎ ƴŀƳŜ ŎƻƳǇŀƴƛŜǎ.  
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And of course many other amazing small and medium sized businesses around 

the world. 

 

L ŘƻƴΩǘ ƘŀǾŜ ǘƘƻǎŜ ŎŀǎƘ Ŧƭƻǿ ǇǊƻōƭŜƳǎ ŀƴȅ ƳƻǊŜΦ !ƴŘ LΩƳ ǾŜǊȅ ǇǊƻǳŘ ƻŦ ōŜƛƴƎ ŀōƭŜ 

to provide for my family. 

My life is much different now than it was 5 years agoΧ 
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!ƴŘ L ǎŀȅ ŀƭƭ ƻŦ ǘƘƛǎΣ ƴƻǘ ǘƻ ōǊŀƎ ƻǊ ŀƴȅǘƘƛƴƎΧōǳǘ Ƨǳǎǘ ǘƻ ƭŜǘ ȅƻǳ ƪƴƻǿ ǘƘŀǘ LΩǾŜ 

ōŜŜƴ ǘƘŜǊŜΣ ŦƻǊ ƻƴŜΧōǳǘ Ƨǳǎǘ ŀǎ ƛƳǇƻǊǘŀƴǘΧΦǎƻ ǘƘŀǘ ȅƻǳ ƪƴƻǿ ǘƘƛǎ ǎǘǳŦŦ ƛǎ ǘƘŜ ǊŜŀƭ 

deal. 

hƪΣ ǎƻ ǘƘŀǘ ǎŀƛŘΣ ƭŜǘΩǎ ŘƛǾŜ ǊƛƎƘǘ ƛƴ ǘo The 5 Pillars.  You can remember them by 

ǳǎƛƴƎ ǘƘŜ ŀŎǊƻƴȅƳ άоt/aΦέ    

 

These pillars are the exact step-by-step phases for implementing the Connect 365 

system. 

¢ƘŜ ŦƛǊǎǘ оΧtǊƻŦƛƭƛƴƎΣ tǊƻǎǇŜŎǘƛƴƎΣ ŀƴŘ tƻǎƛǘƛƻƴƛƴƎΣ ŀǊŜ ŀƭƭ ŘƻƴŜ ŀǘ ǘƘŜ ōŜƎƛƴƴƛƴƎ ƻŦ 

the proŎŜǎǎΣ ŀƴŘ ǘƘŜƴ ǘȅǇƛŎŀƭƭȅ ŘƻƴΩǘ ƴŜŜŘ ǘƻ ōŜ ŀŘŘǊŜǎǎŜŘ ŀƎŀƛƴ. 

Once ȅƻǳ ƘŀǾŜ ǘƘŀǘ ōŀǎƛŎ ǇƭŀƴƴƛƴƎ ƛƴ ǇƭŀŎŜΣ ȅƻǳΩǊŜ ŀƭƭ ǎŜǘΦ   

¢ƘŜƴ ƻƴŎŜ ȅƻǳΩǾŜ ŎƻƳǇƭŜǘŜŘ ǘƘŜ оtΩǎΣ ǿƘƛŎƘ ȅƻǳ ŎƻǳƭŘ ƘŀǾŜ ƛƴ ǇƭŀŎŜ ǿƛǘƘ Ƨǳǎǘ ŀ 

couple hours of relaxing at a coffee shop, tƘŜƴ ȅƻǳΩǊŜ Ǌeady to start the 

Connection and Messaging process. 

And that can sometimes be more work than most people want to do.  
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{ƻ LΩƳ ƎƻƛƴƎ ǘƻ ǎƘƻǿ ȅƻǳ ǘƘŜ ƻƭŘ ŦŀǎƘƛƻƴŜŘ ǿŀȅΣ ŀƴŘ ǘƘŜƴ LΩƳ Ǝoing to show you 

some of the ways we automate the messaging phase, so that it takes VERY little 

time, and actually lets you grow your business without worrying about repetitive 

tasks.   

hƪΣ ƭŜǘΩǎ ŘƛǾŜ ƛƴΧ 

 

bƻǿΣ LΩƳ Ǝƻƴƴŀ ǎŀȅ ǎƻƳŜǘƘƛƴƎ ǘƘŀǘ ƳƛƎƘǘ ǊǳŦŦƭŜ ǎƻƳŜ ŦŜŀǘƘŜǊǎΧΦ 

Most businesses have absolutely no clue ǿƘƻ ǘƘŜȅΩǊŜ ǘǊȅƛƴƎ ǘƻ ǘŀǊƎŜǘΦ   

¢ƘŜȅ ǎŀȅ ǘƘƛƴƎǎ ƭƛƪŜ ά²Ŝ ƘŜƭǇ ŜǾŜǊȅƻƴŜέ ƻǊ ά²Ŝ ƎŜǘ ŎƭƛŜƴǘǎ ŦǊƻƳ ŜǾŜǊȅǿƘŜǊŜέΧƻǊΣ 

ά²Ŝ Řƻ ƛǘ ŀƭƭΧŀƴŘ ŎƘŜŀǇŜǊ ǘƘŀƴ ǘƘŜ ƴŜȄǘ ƎǳȅΗέ   

²ƘƛƭŜ ǘƘŀǘ ƳƛƎƘǘ ōŜ ŀ ƎǊŜŀǘ ǿŀȅ ǘƻ ŎǊŜŀǘŜ ŀ ƭƻŎŀƭ ŎŀǊ ŘŜŀƭŜǊǎƘƛǇ ŎƻƳƳŜǊŎƛŀƭΣ ƛǘΩǎ ŀ 

really quick way to bankrupt your business.  
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Which, by the way, is accurate based on a broader statistic from the Small 

Business Bureau showing 90% failure rate due to cash flow problems. 

The problem is pretty wide spread and one of the ways businesses try to compete 

is to lower prices, appeal to more people, and try to get every client that comes 

through their door. 

Bǳǘ ǘƘŜȅΩǊŜ ŀŎǘǳŀƭƭȅ ŘƻƛƴƎ ŜȄŀŎǘƭȅ ǘƘŜ wrong thing. 

 

A recent study showedΧ

 

LǘΩǎ ǘƘŜ ά/ŀǘŎƘ-ннέ ƻŦ ōǳǎƛƴŜǎǎΦ 

Yoǳ ŘƻƴΩǘ ƘŀǾŜ ŜƴƻǳƎƘ ŎƭƛŜƴǘǎΣ ŀƴŘ your prospects are kind of skiddish about 

ǇǊƛŎŜΧǎƻ ȅƻǳ ƭƻǿŜǊ ȅƻǳǊ ǇǊƛŎŜǎΧΦŀƴŘ ȅƻǳ ǘǊȅ ǘƻ ŀǇǇŜŀƭ ǘƻ ŜǾŜǊȅƻƴŜΦ   

But by doing that, you squeeze your own margins and make your company seem 

less professional and trustworthy.   

LǘΩǎ ŀ ŎƻƳƳƻƴ ǘƘŜƳe that people TRUST Specialists AND IƛƎƘ tǊƛŎŜǎΧ 

But in business, sometimes you just have to speak to a specific buyer.   

We call these Buyer Personas, and it allows you to figure out exactly who the top 

10% of prospects are that you want to speak to, rather than catering to the 90% 

ǿƘƻ ŀǊŜƴΩǘ ǊƛƎƘǘ ŦƻǊ ȅƻǳǊ ǇǊƻŘǳŎǘǎ ƻǊ ǎŜǊǾƛŎŜǎΦ 

 



 

17 
 

 

tǊƻŦƛƭƛƴƎ ƛǎ {h ŎǊƛǘƛŎŀƭƭȅ ƛƳǇƻǊǘŀƴǘ ǘƻ ŀ ōǳǎƛƴŜǎǎΣ ŀƴŘ ȅŜǘ ƛǘΩǎ ŀƭǎƻ ǘƘŜ ƴǳƳōŜǊ м 

mistake I see our clients and customers making when they come to us.   

LŦ ȅƻǳ ŘƻƴΩǘ ƘŀǾŜ ŎǊȅǎǘŀƭ ŎƭŀǊƛǘȅ ƻƴ ǿƘƻ ȅƻǳΩre trying to speak to and serve, how 

do you expect your best clients to have that clarity?   

LŦ ȅƻǳǊ ŎƭƛŜƴǘ ŎŀƴΩǘ ǘŀƪŜ ƻƴŜ ƭƻƻƪ ŀǘ ȅƻǳǊ ōǳǎƛƴŜǎǎ ŀƴŘ ǎŀȅΣ άǿƻǿΣ ǘƘŜǎŜ Ǝǳȅǎ ǊŜŀƭƭȅ 

ƎŜǘ a9 ŀƴŘ ŀǊŜ ƛƴ ƛǘ ǘƻ ƘŜƭǇ a9έΧǘƘŜƴ ȅƻǳΩǊŜ ƻƴ ŀ ǎƭƻǿ ǊƻŀŘ ǘƻ ŎƭƻǎƛƴƎ shop.   
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!ƴŘ ȅƻǳΩƭƭ ŦƛƴŘ ȅƻǳǊǎŜƭŦ ƛƴ ǘƘŜ фф҈ ƻŦ ōǳǎƛƴŜǎǎŜǎ ǿƘƻ ǘǊȅ ǘƻ ŎŀǘŜǊ ǘƻ ŜǾŜǊȅƻƴŜΣ 

ƭƻǿŜǊƛƴƎ ǇǊƛŎŜǎ ǘƻ ǎǘŀȅ ŎƻƳǇŜǘƛǘƛǾŜΣ ŀƴŘ ǿƻƴŘŜǊƛƴƎ ǿƘȅ ƴƻōƻŘȅ ǘƘƛƴƪǎ ǘƘŜȅΩǊŜ 

special or unique in any way.   

bƻǿ ǘƘŀǘ ƳƛƎƘǘ ǎƻǳƴŘ ǊŜŀƭƭȅ άŘǊŀƳŀǘƛŎέΧōǳǘ ƛǘΩǎ ǊŜŀƭity.  

¢ƻ ǎƘƻǿ ŀƴ ŜȄŀƳǇƭŜ ƻŦ ǘƘƛǎΣ LǘΩǎ ǘƘŜ ǊŜŀǎƻƴ ȅƻǳ Ǝƻ ǘƻ ǘƘŜ ōŜǎǘ ƘŜŀǊǘ ǎǳǊƎŜƻƴ ƛƴ 

the country for your open-heart surgery, rather than your local family doctor.   

Specialists are viewed in a better light, and the only way to become a specialist is 

to cater to a specific type of problem or clientele.       
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The ones you really love to work with.   

¢ƘŜ ƻƴŜǎ ǿƘƻΩǾŜ ƎƻǘǘŜƴ ǘƘŜ ōŜǎǘ ǊŜǎǳƭǘǎΧōǳǘ ŀƭǎƻ ǘƘŜ ƻƴŜǎ ǘƘŀǘ ŀǊŜ ŜŀǎƛŜǎǘ ǘƻ 

work for and get results for.   

LŦ ȅƻǳ ƘŀǾŜ ŀ ǇǊƻŘǳŎǘΣ ǘƘŜƴ ǘƘƛƴƪ ƻŦ ǘƘŜ ŎǳǎǘƻƳŜǊǎ ǿƘƻΩǾŜ ƎƻǘǘŜƴ ǘƘŜ Ƴƻǎǘ 

benefit and value from using your product.  

LΩƭƭ ƎƛǾŜ ȅƻǳ Ǝǳȅǎ ŀ ŦŜǿ ǎŜŎƻƴŘǎ ǘƻ Ƨƻǘ ǘƘŜƳ Řƻǿƴ. 
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We go into more depth in the Connect 365 system, but for right now, I just want 

you to see how impactful this process can be in your own business.   
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These types of questions are what you want to ask when 

building your Buyer Persona.   

 

And when you do this, it not only prepares you to get a lot of business off of 

[ƛƴƪŜŘLƴΧōǳǘ ƛǘ ŀƭǎƻ Ƙŀǎ ŀ ƘǳƎŜ ƛƳǇŀŎǘ ƻƴ ƳŀƪƛƴƎ ŀƭƭ ƻŦ ȅƻǳǊ ƳŀǊƪŜǘƛƴƎΣ ȅƻǳǊ ǎŀƭŜǎ 

copy, and even your advertising and customer service...so much more effective.   

 

Let me share a story about one of our studentsΧ 
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He was already doing well on LinkedIn, at least on the surface you might think 

ǘƘŀǘΧΦōǳǘ ŜǾŜƴ ǘƘƻǳƎƘ ƘŜ ǎǘŀǊǘŜŘ ǿƛǘƘ нΣлпр ŎƻƴƴŜŎǘƛƻƴǎΧΦǘƘŜȅ ǿŜǊŜƴΩǘ ŀǎ 

ǘŀǊƎŜǘŜŘ ƻǊ ŦƻŎǳǎŜŘ ŀǎ ƘŜΩŘ ƭƛƪŜΦ   

! ƭƻǘ ƻŦ ǘƘŜƳ Ƨǳǎǘ ǿŜǊŜƴΩǘ ƛƴ ǘƘŜ ƳŀǊƪŜǘ ŦƻǊ Ƙƛǎ ǎŜǊǾƛŎŜǎΦ  !ƴŘ ƘŜ ŘƛŘƴΩǘ ƘŀǾŜ ŀ 

good system for turning these connections into real business 
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{ƛƴŎŜ ǘƘŜƴΣ ƘŜΩǎ ŀŘŘŜŘ ŀƴ ŀŘŘƛǘƛƻƴŀƭ слн ƴŜǿ ŎƻƴƴŜŎǘƛƻƴǎΧΦǘŀƪƛƴƎ ƘƛƳ ǘo a total 

of 3,194 connections. 

Nƻǿ ƘŜΩǎ Ǝƻǘ ƭŜŀŘǎ ŎƻƳƛƴƎ ƛƴ ŎƻƴǎƛǎǘŜƴǘƭȅΣ ŀƴŘ ƘŜΩǎ ǿƻǊƪƛƴƎ ƻƴ ƳǳƭǘƛǇƭŜ ƳƛŘ ŦƛǾŜ 

figure deals.  

 

 

OK, ƻƴǘƻ ǘƘŜ ƴŜȄǘ ǇƛƭƭŀǊΧ 
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L ƪƴƻǿ ƛǘ ǎƻǳƴŘǎ ƘŀǊǎƘΧbut you got to be honest with yourself about whether or 

ƴƻǘ ƛǘΩǎ ǘǊǳŜΦ  
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{ƻΣ ŀǎ LΩƭƭ ŜȄǇƭŀƛƴ ƛƴ ŀ ƳƛƴǳǘŜΣ ǘƘŜ ǿŀȅ ȅƻǳǊ [ƛƴƪŜŘLƴ ǇǊƻŦƛƭŜ ƛǎ ƭŀƛŘ ƻǳǘ ŀƴŘ ŜȄŀŎǘƭȅ 

what it says, and how it says it, is really critical to your success.    

 

IŜǊŜΩǎ ǎƻƳŜ ƛƴǘŜǊŜǎǘƛƴƎ Řŀǘŀ ǘƻ ōŀŎƪ ǘƘƛǎ ǳǇΥ 

Our recent research showed that 80.3% of all leads from social media were 

ƎŜƴŜǊŀǘŜŘ ŦǊƻƳ [ƛƴƪŜŘLƴΧ    



 

27 
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Maybe it was the last time you went to see a doctor. 

You probably searched around, looking for a clinic with the best reviews in your 

ŀǊŜŀΦ [ŜǘΩǎ ŀǎǎǳƳŜ ǘƘŀǘ ȅƻǳ ŘƻƴΩǘ ŀƭǊŜŀŘȅ ƘŀǾŜ ŀ ŘƻŎǘƻǊ ǘƘŀǘ you normally go to 

for this scenario.  

So you look around on Google for a little while, read some reviews, look at some 

ǿŜōǎƛǘŜǎΧ 

 

Now imagine that one of the doctors you saw on LinkedIn had a very professional 

ƭƻƻƪƛƴƎ ǇǊƻŦƛƭŜΧƛǘ ƭƻƻƪŜŘ ƭƛƪŜ ƘŜΩŘ Ǉǳǘ ǘƛƳe, effoǊǘΣ ŀƴŘ ǘƘƻǳƎƘǘ ƛƴǘƻ ŜŀŎƘ ǿƻǊŘΧ 

The headline next to his name was specific to what he did, and showed a benefit 

to working with him immediately.   

Then his summary was written as if he was talking to YOU, about your specific 

issue that you were searching for that day.  

His specialty was exactly what you needed help with, and he showed you that he 

ƪƴŜǿ ŀ ǘƻƴ ŀōƻǳǘ ǿƘŀǘ ǿŀǎ ƎƻƛƴƎ ƻƴ ŀƭǊŜŀŘȅΧōŜŎŀǳǎŜ ƘŜ was the expert in that 

field.  

His experience showed the same thing, as did his reviews and endorsements and 

awards.   
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So you reached out to him.  Your first call went to voicemail in his office, but an 

assistant with a friendly demeanor quickly called you back to set up your 

appointment.  

¸ƻǳǊ ŀǇǇƻƛƴǘƳŜƴǘ ǿŀǎ ōƻƻƪŜŘ ǉǳƛŎƪƭȅΣ ƴƻǘ ǿŜŜƪǎ ƻǳǘΧbut not too quickly, so you 

knew that he was probably very busy. 

 

CƛƴŀƭƭȅΣ ǘƘŜ Ǿƛǎƛǘ ǎǘŀǊǘŜŘ ŀƴŘ ǘƘŜ ŘƻŎǘƻǊ ŎŀƳŜ ƛƴΦ  ¢Ƙƛǎ ǿŀǎ ǘƘŜ ŦƛǊǎǘ ǘƛƳŜ ȅƻǳΩŘ ŜǾŜǊ 

ƳŜǘ ƘƛƳ ƻǊ ǘŀƭƪŜŘ ǿƛǘƘ ƘƛƳ ƛƴ ǇŜǊǎƻƴΣ ōǳǘ ȅƻǳ ƴƻǘƛŎŜŘ ǘƘŀǘΧΦƛƳƳŜŘƛŀǘŜƭȅΧΦΦƘŜ 

seemed friendly, concerned, but also very knowledgeable and calm.  

When you described your symptoms, he nodded, wrote down some notes, and 

asked very specific questions. After you answered, he jotted more notes down, 

and then immediately told you that you most likely had 1 of 3 things, and they all 

ǿŜǊŜƴΩǘ ǎŜǊƛƻǳǎ ƛŦ ǘǊŜŀǘŜŘ ǊƛƎƘǘ ŀǿŀȅΧōǳǘ ƘŜ ǿŀƴǘŜŘ ǘƻ Řƻ ǎƻƳŜ ǘŜǎǘǎ ǘƻ ōŜ ǎǳǊŜΦ 
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IŜ ŘƻŜǎƴΩǘ ƴŜŜŘ ǘƻ άǎŜƭƭέ ȅƻǳ ƻƴ ŀƴȅǘƘƛƴƎΦ  ¸ƻǳ ŎŀƳŜ ǘƻ ƘƛƳΦ   

You came to him for a specific reason, and it was a reason that was solvable from 

his personal expertise.  

You arranged for the appointment, showed up, and answered all the 

ǉǳŜǎǘƛƻƴǎΧŀƴŘ ƴŜǾŜǊ ǎǘƻǇǇŜŘ ǘƻ ǘƘƛƴƪΣ ά²ŀƛǘΧǘƘƛǎ Ǝǳȅ ƛǎ ǇǊƻōŀōƭȅ Ƨǳǎǘ ƎƻƛƴƎ ǘƻ 

ǘǊȅ ǘƻ ǎŜƭƭ ƳŜ ǎƻƳŜǘƘƛƴƎ ŜȄǇŜƴǎƛǾŜΦέ   

 

¢ƘŜǊŜΩǎ ƴƻ ǊŜŀǎƻƴ ƛǘ ŎŀƴΩǘΦ  ¢ƻ ōŜ ƘƻƴŜǎǘΣ ȅƻǳǊ ǎŀƭŜǎ ǇǊƻŎŜǎǎ could totally work the 

same way. 
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Χ LǘΩǎ ŀ ǇǊŜǘǘȅ Ŝŀǎȅ ŀƴǎǿŜǊΣ ƻŦ ŎƻǳǊǎŜΦ 

 

L ǿŀƴǘ ǘƻ ǎƘƻǿ ȅƻǳ ŀ ŎƻǳǇƭŜ ƻŦ ǘƘŜƳ ǘƻ ƎŜǘ ȅƻǳ ǎǘŀǊǘŜŘΧ 

CƛǊǎǘΣ ȅƻǳΩƭƭ ǿŀƴǘ ǘƻ ǎǇŜƴŘ ǎƻƳŜ ǘƛƳe on your headline on LinkedIn. ¢ƘŀǘΩǎ ǘƘŜ 

area right next to your profile picture that allows you to say what you do. 

 

 

The key is to make sure you are tuned in to WIIFM. 
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IŜǊŜΩǎ ƻƴŜ ŜȄŀƳǇƭŜ ƻŦ ŀ ƎǊŜŀǘ ŎƭƛŜƴǘ ƻŦ ƻǳǊǎΣ ¢Ǌƻȅ hǿŜƴǎΧ 

 

You can see that he clearly states who he works with, and the OUTCOME or 

benefit you get when you work with him.   

TǊƻȅ ƘŜƭǇǎ ŀŎŎƻǳƴǘƛƴƎΣ ǘŀȄ ŀƴŘ !ǳŘƛǘ ǇǊƻŦŜǎǎƛƻƴŀƭǎΧǘǊŀƴǎƛǘƛƻƴ ƻǳǘ ƻŦ ǇǳōƭƛŎ 

ŀŎŎƻǳƴǘƛƴƎΧŀƴŘ ƛƴǘƻ ƎǊŜŀǘ ƻǇǇƻǊǘǳƴƛǘƛŜǎΦ   

{ƻ ƛŦ ȅƻǳΩǊŜ ƛƴ ¢ǊƻȅΩǎ ǘŀǊƎŜǘ ƳŀǊƪŜǘΧȅƻǳ ƪƴƻǿ ŜȄŀŎǘƭȅ Ƙƻǿ ƘŜ Ŏŀƴ ƘŜƭǇ ȅƻǳΦ  LŦ ȅƻǳ 

ǿŜǊŜ ƛƴ ǘƘŜ ƳŀǊƪŜǘ ŦƻǊ ¢ǊƻȅΩǎ ǎŜǊǾƛŎŜǎΧǿƻǳƭŘ ȅƻǳ ŦŜŜƭ ƳƻǊŜ ŎƻƳǇŜƭƭŜŘ ǘƻ ǿƻǊƪ 

ǿƛǘƘ ¢ǊƻȅΧƻǊ ǎƻƳŜōƻŘȅ ƭƛƪŜ Ƴƻǎǘ ƻŦ Ƙƛǎ ŎƻƳǇŜǘƛǘƻǊǎ ǿƘƻ Ƨǳǎǘ ƘŀǾŜ ǘƘŜ ǿƻǊŘ 

άwŜŎǊǳƛǘŜǊέ ƛƴ ǘƘŜƛǊ ƘŜŀŘƭƛƴŜΚ   
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TROY, of course!   

Most people would.  Most people want to work with an expert and a specialist 

ǿƘŜƴŜǾŜǊ ǘƘŜȅ ƘŀǾŜ ŀƴ ƛǎǎǳŜΧƴƻǘ ŀ ƎŜƴŜǊŀƭƛǎǘ ǿƘƻ ŎŀǘŜǊǎ ǘƻ ŜǾŜǊȅƻƴŜΦ   

bƻōƻŘȅ ǿŀƴǘǎ ŀ άǊŜŎǊǳƛǘŜǊέ ōǳǘ ŦƻǊ ¢ǊƻȅΩǎ ǘŀǊƎŜǘ ƳŀǊƪŜǘΣ ǘƘŜȅ ŀƭƭ ǿŀƴǘ ǘƘŜ 

ƻǳǘŎƻƳŜ ǘƘŀǘ ƘŜΩǎ ǇǊƻƳƛǎƛƴƎΦ 

 

tŜƻǇƭŜ Ƨǳǎǘ ǿŀƴǘ ǘƻ ƪƴƻǿ ǿƘŀǘ ȅƻǳ Ŏŀƴ ƘŜƭǇ ǘƘŜƳ ǿƛǘƘΧǘƘŜȅ ŀǊŜƴΩǘ ƭŀȊȅ ƻǊ 

ƛƴŎƻƴǎƛŘŜǊŀǘŜΧ ǘƘŜȅΩǊŜ Ƨǳǎǘ ŦƻŎǳǎŜŘ ƻƴ ǘƘŜƛǊ ƻǿƴ ǇǊƻōƭŜƳǎ ŀƴŘ ƛǎǎǳŜǎΣ ƭƛƪŜ 

everyone else.   

Take Ben Cohen, for example.  When Ben first started working with us, he was 

ŦŀƭƭƛƴƎ ƛƴǘƻ ǘƘŜ άƘŜƭǇ ŜǾŜǊȅƻƴŜ ǿƛǘƘ ŜǾŜǊȅǘƘƛƴƎέ ǘǊŀǇΣ ŀƴŘ Ƙƛǎ ǇǊƻŦƛƭŜ ǿŀǎ ƎŜǘǘƛƴƎ 

ǾƛŜǿǎΧōǳǘ ƴƻ ŎƭƛŜƴǘǎ ƻǊ ƭŜŀŘǎΦ   

We helped him position his profile so that it spoke specifically to one of the 

ōƛƎƎŜǎǘ ǇǊƻōƭŜƳǎ ƛƴ Ƙƛǎ ƛƴŘǳǎǘǊȅΧŀƴŘ ǎǳŘŘŜƴƭȅ ǇŜƻǇƭŜ ǿŜǊŜ ǊŜŀŎƘƛƴƎ ƻǳǘ ǘƻ ƘƛƳ 

and they were much more receptive to connecting with him, and talking business.   
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!ƴŘ ȅƻǳ Ŏŀƴ ǎŜŜ ƘŜǊŜΧǘƘŀǘ ƛǘΩǎ ǊŜŀƭƭȅ ƳŀŘŜ ŀ ƘǳƎŜ ƛƳǇŀŎǘ ŦƻǊ .ŜƴΩǎ 

busineǎǎΧΦƻǾŜǊ млΣллл ǇǊƻǎǇŜŎǘǎΣ ŀ ǘƻƴ ƻŦ ƘƛƎƘ ǉǳŀƭƛǘȅ ƭŜŀŘǎΧŀƴŘ ƻǾŜǊ Ϸмл Ƴƛƭƭƛƻƴ 

in new business.  

!b5 D¦¸{Σ .Ŝƴ ƛǎ ŀ ǎǳǇǇƭƛŜǊ ǘƻ ǘƘŜ ŎƻƴǎǘǊǳŎǘƛƻƴ ƛƴŘǳǎǘǊȅΧL ƳŜŀƴ ŦƻǊ ŎǊȅƛƴƎ ƻǳǘ 

loud, if it can work for him, it can work for freaking anybody!  

Just that little sƘƛŦǘ ŀƭƻƴŜ ŘǊŀƳŀǘƛŎŀƭƭȅ ŎƘŀƴƎŜŘ Ƙƛǎ ōǳǎƛƴŜǎǎΣ ōŜŎŀǳǎŜ ƴƻǿ ƘŜ ƛǎƴΩǘ 

ŎƘŀǎƛƴƎ ŎƭƛŜƴǘǎ ƻǊ ǘǊȅƛƴƎ ǘƻ ŦƛƎƘǘ ŦƻǊ ǿƻǊƪ ōŀǎŜŘ ƻƴ ōŜƛƴƎ ƭƻǿ ǇǊƛŎŜΧΧƛƴǎǘŜŀŘΣ ƘŜΩǎ 

POSITIONED in a way now that he is actually turning away business. 

Now, as for those who are still working to figure this positioning stuff out, well, 

tƘŜǊŜΩǎ ŀ ŎƘŀƴŎŜΧΦ 
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FƻǊǘǳƴŀǘŜƭȅΣ ƛǘΩǎ ŀƴ Ŝŀǎȅ ŦƛȄΦ 

 

But the first step is focusing on creating a Value-Based Headline to describe your 

ǎŜǊǾƛŎŜ ƻǊ ǇǊƻŘǳŎǘΧƛƴ ǘƘŜ ŎƻƴǘŜȄǘ ƻŦ ²LLCaΧǿƘŀǘΩǎ ƛƴ ƛǘ ŦƻǊ ȅƻǳǊ ŎƭƛŜƴǘǎΦ   

Then, focus on your summary and tailor it to sound like a conversation between 

friends about their specific issue. You want it to be casual and not forced.   

Make sense?  

Cool. 

[ŜǘΩǎ ƳƻǾŜ ƻƴ ƴƻǿ ǘƻΧ 
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When we conducted the interviews and surveys of nearly 2,000 business owners, 

the #1 problem that most people have with implementing an effective lead 

generation system was the TIME it took to implement and sustain it and do all the 

work.   

LŦ ȅƻǳ ŘƻƴΩǘ ƘŀǾŜ ŀ ŎƭŜŀǊ ƎƻŀƭΣ ȅƻǳ ŎƻǳƭŘ ǿŀǎǘŜ ƘƻǳǊǎ ƻƴ ǘŀǎƪǎ ǘƘŀǘ ŘƛŘƴΩǘ ǊŜǘǳǊƴ 

much of a positive ROI.   

²Ŝ ƘŜŀǊŘ ǘƘƛƴƎǎ ŦǊƻƳ ǇŜƻǇƭŜ ƭƛƪŜΣ άL ǿŀǎ ǎǇŜƴŘƛƴƎ ǘƛƳŜ ŜǾŜǊȅ Řŀȅ ƻƴ ǇǊƻǎǇŜŎǘƛƴƎ 

ƛƴƛǘƛŀƭƭȅΣ ōǳǘ ǘƘŀǘ Ƨǳǎǘ ǿŀǎƴΩǘ ǎǳǎǘŀƛƴŀōƭŜΦ  L Ǝƻǘ ǊŜǎǳƭǘǎΣ ōǳǘ ƴƻǘ ǘƘŜ ƪƛƴŘ ǘƘŀǘ 

justified that kind of investment of my time and energy. 

 

.ǳǘ ƘŜǊŜΩǎ ǘƘŜ ǊŜŀƭƛǘȅΥ  

Just over 80% of all B2B leads that converted into sales from social media were on 

[ƛƴƪŜŘLƴΦ  YƛǎǎaŜǘǊƛŎǎ ŘƛŘ ŀ ƳŀǎǎƛǾŜ ǎǘǳŘȅΣ ŀƴŘ ŦƻǳƴŘ ǘƘƛǎ ŘŀǘŀΧƭƛǘŜǊŀƭƭȅ улΦо҈ ƻŦ 

leads come from LinkedIn.   
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tƭǳǎΣ ƛǘ ƘǳǊǘǎ ȅƻǳǊ tƻǎƛǘƛƻƴƛƴƎ ŀƴŘ ƛǘ ǎƘƻǿǎ ǘƘŀǘ ȅƻǳ ŘƻƴΩǘ ǳƴŘŜǊǎǘŀƴŘ ǘƘŜ .ǳȅŜǊ 

tŜǊǎƻƴŀ ƛŦ ȅƻǳΩǊŜ Ƨǳǎǘ ǊŜŀŎƘƛƴƎ ƻǳǘ ǘƻ ŜǾŜǊȅƻƴŜ ȅƻǳ ŎŀƴΦ   

IŜǊŜΩǎ ǎƻƳŜ ƳƻǊŜ ǎǘŀǘǎ ǘƘŀǘ ŀǊŜ ǘƻǳƎƘ ǘƻ ƛƎƴƻǊŜΥ  

A company ŎŀƭƭŜŘ wŜƎŀƭƛȄ ŘƛŘ ŀ ōƛƎ ǎǘǳŘȅΧ 
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But people HAVE been overlooking it, because they thought it just took too much 

time.  

And we all know that time is the #1 factor in sticking with and implementing a 

ƳŀǊƪŜǘƛƴƎ ǎȅǎǘŜƳ ŦƻǊ ȅƻǳǊ ōǳǎƛƴŜǎǎΣ ǎƻ ƛƴ /ƻƴƴŜŎǘ оср ǿŜΩǾŜ ŘŜǾŜƭƻǇŜŘ ŀ 

software platform that eliminates the most time consuming aspects of the 

process.  

!ƭƭ ƻŦ ǘƘŜ ǊŜŀǎƻƴǎ ǿƘȅ ǇŜƻǇƭŜ ƘŀǾŜ ƎƛǾŜƴ ǳǇ ƛƴ ǘƘŜ ǇŀǎǘΧƴƻǿ ǘƘŜȅΩǊŜ ŀ ƴƻƴ-issue, 

ōŜŎŀǳǎŜ ȅƻǳΩƭƭ ƎŜǘ ǘƻ ǳǎŜ ƻǳǊ ŎǳǎǘƻƳ ǎƻŦǘǿŀǊŜ ǘƻ ŀǳǘƻƳŀǘŜ ǘƘŜ ƳŜǎǎŀƎƛƴƎ 

process.  

 

Prospecting on LinkedIn starts with the Advanced People Search page.  

¢ƘŜǊŜΩǎ ǘƘŜ ƻōǾƛƻǳǎ ǎǘǳŦŦΣ ƭƛƪŜ Ƨƻō ǘƛǘƭŜΣ ƭƻŎŀǘƛƻƴΣ ŀƴŘ ŎƻƳǇŀƴƛes that they work for 

etc etc.  

You can also use the Premium features to get even more granuƭŀǊΣ ōǳǘ ȅƻǳ ŘƻƴΩǘ 

have to.     

Ultimately the trick with Prospecting on LinkedIn is being SUPER clear on which 

Buyer Persona you are currently trying to target, and why.  
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The first trick I want to show you, is how to use, what I like to call, άƴŜƎŀǘƛǾŜ 

ƪŜȅǿƻǊŘǎέ ǘƻ ƴŀǊǊƻǿ ȅƻǳǊ ǎŜŀǊŎƘ ŀƴŘ ōǊƛƴƎ ǳǇ ȅƻǳǊ perfect prospects. 

[ŜǘΩǎ ƭƻƻƪ ŀǘ a very broad and generic example that will apply to just about 

anyone who is prospecting.  

Everyone wants to get at decision makers at the businesses they are targeting. 

That typically involves going after prospects that are higher up the totem pole. 

[ŜǘΩǎ ǎŀȅ ǘƘŀǘ ȅƻǳ ǿŀƴǘ ǘƻ Ǝƻ ŀŦǘŜǊ ǇŜƻǇƭŜ ǿƘƻ ŀǊŜ ŀǘ ǘƘŜ ά5Lw9/¢hwέ ƭŜǾŜƭ ƻŦ ƳƛŘ 

to large size companies. 

 

¸ƻǳ ǎŜŜ ǘƻƴǎ ƻŦ ǇŜƻǇƭŜ ǘƘŀǘ ƘŀǾŜ ǘƛǘƭŜǎ ƭƛƪŜ ά!{{L{¢!b¢έ ŘƛǊŜŎǘƻǊ ƻǊ ŀǎǎƛǎǘŀƴǘ ǘƻ 

the director of marketing or IT or whatever, and all those assistants are clogging 

up the search results and making it more time consuming for you to get to the 

high level directors that you are trying to get after.   

Frankly it can be a pain in the butt to have to filter through search results like this.  
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¢Ƙƛǎ ƛǎ ǿƘŜǊŜ ǘƘŜ άƴŜƎŀǘƛǾŜ ƪŜȅǿƻǊŘέ ŎƻƳŜǎ ƛƴ ǘƻ ǇƭŀȅΦ 

 

This is done by simply putting a minus sign at the front of the keyword you want 

ǊŜƳƻǾŜŘΣ ƛƴ ǘƘƛǎ ŜȄŀƳǇƭŜ άŀǎǎƛǎǘŀƴǘΦέ  

 

(There is a space between director and the minus sign for those who are 

wonderingΧ)  

 

 

{ƻΧǘƘƛǎ ǇƘŀǎŜΣ ǘƘŜ tǊƻǎǇŜŎǘƛƴƎ ǇƘŀǎŜΣ ƛǎ ǊŜŀƭƭȅ ƪŜȅΦ  
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So all of those new connections ended up converting into real business at a much 

ƘƛƎƘŜǊ ǊŀǘŜ ǘƘŀƴ Ƙƛǎ ƻƭŘ ŎƻƴƴŜŎǘƛƻƴǎΧǿƘƛŎƘ ǘŜƭƭǎ ȅƻu how powerful this method 

is. 

ESPECIALLY when combined with the automated messaging software. 

L ǿƛƭƭ ǎŀȅΣ ȅƻǳ /!b Řƻ ƛǘ ŀƭƭ Ƴŀƴǳŀƭƭȅ ǿƛǘƘ ŜǾŜǊȅǘƘƛƴƎ LΩƳ ǎƘƻǿƛƴƎ ȅƻǳ ǘƻŘŀȅΣ ŀƴŘ 

ƎŜǘ ǊŜŀƭƭȅ ƎƻƻŘ ǊŜǎǳƭǘǎΧ 
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But you have to be willing to set aside time to make all the touch points and send 

the personalized messages to all of your connections. 

Or if you use the software in Connect 365, it takes almost no time at all to do that. 

 

!ƴŘ ȅƻǳ ŎŀƴΩǘ Ƨǳǎǘ ǊŜƭȅ ƻƴ ǊŀƴŘƻƳ ǇǊƻŦƛƭŜ ǾƛŜǿǎ ǘƻ ŎƻƳŜ ƛƴ;  a plan is required to 

reach out to the right people, so they can see your well-positioned profile and 

hear what you have to say and start building a relationships with you.   

And the Prospecting Phase is where you make that happen.   

 

But first, I want to tell you how you can get the Connect 365 system and 

automated software platform.   

Because I know that some of you have to leave after the first hour, so I want to 

ǘŀƪŜ ŀ ǎŜŎƻƴŘ ǘƻ ǘŜƭƭ ȅƻǳ Ƙƻǿ ȅƻǳ Ŏŀƴ ōŜ ƻƴŜ ƻŦ ǘƘŜ рлл ǿƘƻ ǿŜΩǊŜ ŀƭƭƻǿƛƴƎ ƻƴǘƻ 

ǘƘŜ /ƻƴƴŜŎǘ оср ǇƭŀǘŦƻǊƳΣ ŀƴŘ ǘƘŜƴ ǿŜΩƭƭ ŘƛǾŜ ƛƴǘƻ ǘƘŜ /ƻƴƴŜŎǘƛƻn and Messaging 

ǇƛƭƭŀǊǎΧ 

Sound good?  

The Connect 365 System ƛǎΧ 
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If you want to stop wasting time, stop talking to unqualified prospects, and start 

connecting with your perfect buyers from a position of authority and 

respect...then this is for you.  

Now, L ƪƴƻǿ ǘƘŀǘ ȅƻǳΩǾŜ ǇǊƻōŀōƭȅ ǘǊƛŜŘ ƻǘƘŜǊ ƭŜŀŘ ƎŜƴŜǊŀǘƛƻƴ ǎȅǎǘŜƳǎ ƛƴ ǘƘŜ ǇŀǎǘΣ 

ōǳǘ ŘƛŘƴΩǘ ƘŀǾŜ ǘƘŜ ǎǳŎŎŜǎǎ ȅƻǳ ǿŀƴǘŜŘ hw ŎƻǳƭŘƴΩǘ ǎǇŀǊŜ ǘƘŜ ¢La9 ǘƻ ƎŜƴŜǊŀǘŜ 

the leads you knew you could get.  I get it. 

 

¸ƻǳΩƭƭ ōŜ ŀōƭŜ ǘƻ ǎǇŜƴŘ ƳƻǊŜ ǘƛƳŜ ƎǊƻǿƛƴƎ ȅƻǳǊ ōǳǎƛƴŜss, and working on the 

things that you LOVE, and maybe even taking some time off.   
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With Connect 365, all you have to do is implement the clear, easy to follow steps, 

and then use the software to automate reaching out to your connections with 1-

on-1, PERSONALIZED messages. 
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{ƻ ƭŜǘ ƳŜ ǳƴǇŀŎƪ ŜŀŎƘ ƻŦ ǘƘŜǎŜ ǊŜŀƭ ǉǳƛŎƪ ǎƻ ȅƻǳ ƪƴƻǿ 9·!/¢[¸ ǿƘŀǘ ȅƻǳΩǊŜ 

getting.  

The first thing you get is training on each area of the system including step-by-

step videos that come with workbooks, and lots of templates and scripts. 

¢ƘŜ ŦƛǊǎǘ ƛǎ ƻǳǊ .ǊŀƴŘ LŘŜƴǘƛǘȅ ǘǊŀƛƴƛƴƎΧ 

 


