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TripWire



Step 1: Connect



Step 2: Pitch



Hi Josh,

Hope you are doing great! I am writing this message to 
bring your attention to our services. We are a team of 
young and experienced Website and mobile app 
developers with experience of 4+ years working with 
latest frameworks. If you have any web development and 
mobile app project, we would certainly be delighted to 
work on it. 

If you are interested in our services, I will be glad to tell 
you more about it and discuss your case!

Regards,

CEO

http://

Not Sure No thanks No, thank you

Read11:544 PM



From an outsourced 
CFO in St. Louisƕ

ƕto one of the worldƍs 
leading authoritiesƕ

ƕon using LinkedIn to 
get high end clients.



Forget $27 
tripwiresƕ
I needed a mouse 
trap that could 
get me 
$27,000clientsƕ



Why I turned 
to LinkedInƕ

Over 500+ million users

of adult internet users in US 
are on LinkedIn

40%
check LinkedIn daily. (76% for 
executives)

Most affluent demographic.$

Millions of businesses.

25%



Nowhere else 
online can 
youƕ

HAND SELECT 
the EXACT
people you 
want to target.



Our first 
client, Ben 
Cohen , has 
done almost 
$30 million 
with these 
strategies

2 Important 
Take-awaysƕ.



Swipe the 
exact message 
used to get 
this clientƕ

#1
On 02/16/12 7:43 AM, Ben Cohen wrote:
------------------------------
Hi Tiffany,
I own a 37 year old family owned commercial 
cabinet company. We deliver and install 
nationwide. Would you be interested in talking 
with us about providing cabinets/casework for 
your new and remodel Fresenius locations? We 
can also help you come up with cost efficient 
designs and layouts.

Who would be the best person for me to contact 
regarding this?

Along with many other projects, since 1986 we 
have provided cabinets with over 800 Wal -Mart 
stores.

Thank you,
Ben Cohen
Ben@CohenWoodworking.com

7:24AM

Who would be the best person for 
me to contact regarding this?



Swipe the 
exact message 
used to get 
this clientƕ

#1 Thanks very much Tiffany. I will give Kirk a call.
Thanks!

On 02/17/12 4:25AM, Tiffany
wrote: 
------------------------------
Ben,

Contact Kirk                   in our Atlanta office. I 
know that we recently brought on board a 
millwork fabricator outside Philadelphia on the 
East Coast, but believe that we are looking for 
other vendors in other areas of the country. Kirk 
has been intimately involved with this process. He 
can be reached at 

Thank you!

Sincerely, 
Tiffany Ferrell

4:28AM

2/17/2012



Want to swipe the messaging 
scripts and templates Iƍm 
sharing today?

text GKIC 

to 314 -279-3277



Use a picture 
of yourself on 
a horse.

#2



Use a 
picture of 
yourself on 
a horse.

#2

éit was because of that horse picture.



HI, IƍM JOSH 
TURNER





HI, IƍM JOSH 
TURNER

Å Founder & CEO of 
LinkedSelling

Å Generated over $1 billion 
in sales for our clients

Å Inc. 500 List 2 years in a 
row

Å WSJ Bestselling Author of 
ƏConnectƐ and ƏBookedƐ



3 Step System Weƍve 
Refined Over 7+ Years

Å21% Move to Consult

ÅNo other method comes 
close to 21%.

ÅThat is why this is so 
critical for high ticket.



Quick 
Overview 
of Our 
Process

1. Identify prospects & POSITION yourself to reel 

them in.

2. Create a community to appeal to those prospects.

3. Reach out to them in a strategic way and bring 

them into your network.

4. Establish yourself as a leader they can trust.

5. Keep your name in front of them on an ongoing 

basis in a way that creates value and awareness.

6. Gradually work them through a messaging process 

that culminates in a sales consultation.



Systematically 
building 
relationships and 
engineering trust.



3-Step
LinkedIn 
Systemƕ



The CREATE
Phase

Create Your Prospect Profile

Create Your Prospect Map

Create Your Value Identifiers List

Step 1:





Miles Nichols

You can use others content to educate yourself, 
your clients, and your colleagues. This is a great 
way of efficiently delivering value. Through Joshƍs 
system, we now have a steady stream of people 
expressing interest in our business. And we just had 
our top month last month and did over 45k in 
revenue!

We are now on our way to be able to phase out of as 
much in -person and 1 -on -1. This will free us up to 
do more travel, and generate more passive income 
from our training program and virtual sessions!Ɛ

ƏYou can become an authority 
but it does not require you to 
generate all of the content. 

Owner of Living Love Mindfulness



But you still need a 
way to separate 
from the pack & 
stand out.



Thereƍs 
way too 
much 
noise out 
thereƕ



You need a way 
to position 
yourself as an 
authority or 
leaderƕ



Step 2: Build



CAVEMAN PSYCHOLOGY
ƏAlecturer presented a speech to two
different groups of students about the
importance of arithmetic .
To one group, the presenter was
introduced as an award -winning scholar
from a prestigious research university .

To the other group, the presenter was
introduced as a dishwasher in a
restaurant .

The students responded much more
strongly to the ƏprofessorƐthan to the
Ədishwasher.Ɛ



Are you the professor or 
the dishwasher of your 

industry?



The 
Authority 
Leadership 
Platform



The 
Authority 
Leadership 
Platform



THE $27,000 
TripWire

Chris Burnett ,

Ignore Accept

Josh
The information you presented in your talk at 10 am on 
Monday was so valuable for me. After your talk I asked 
you how I could imply authority with a group of zero you 
said: if the group was on something they cared about, 
theyƍd join. Today I created group that now has 61 
members. 
I'm pumped. See less

Reply to Chris



The 
Authority 
Leadership 
Platform



Henri Schauffler

ƏI have doubled my 
business in the two 
years since 
implementing the 
system.Ɛ

President at SalesQB





LinkedIn 
reinvesting in 
groups post -
Microsoft 
acquisition

Ultimately, our goal is to create an even better Group
experience within the primary LinkedIn applications, so we
are putting our focus there over the coming weeks and
months . Weƍllbe sending you updates as these
improvements and many others become available . Stay
tuned!

Sincerely,
The LinkedIn Team

Əour goal is to create an even 
better Group experienceƐ 



#TCS2018 | @your-twitter -id#TCS2018 | @JoshBTurner



Tom Swip

ƏOver $600,000 in 
new business.Ɛ

President at SWIP Systems



3-Step
LinkedIn 
Systemƕ



DATABASE BUILD +
ONGOING 
PROSPECTING

Leverage positioning 
to get connected to 
THOUSANDS of 
ideal, hand -selected 
prospects



Step 1: 
Find Your Prospects



Step 2: 
Filter for High -Ticket Prospects


