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MASTERCLASS T h e
3-Step System

to Generate 10+

High-Ticket Sales Appointments
Every Month

...without spending a dime on ads!

Josh Turner som
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Clear the next Shut off email, Get something PI |
90 minutes of Facebook, to take notes us:
your day. cell phone. with! B
onuses!

Download your Action Book:
LinkedSelling.com/Taqg-Action-Book

Download your ROI Calculator:
Linkedselling.com/tag-roi

We’re here to dive deep into the Appointment
Generator system that we’ve outlined over the past
week or so to give you the tools you need to start
getting more clients.
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But | gotta tell you, it’s been humbling to hear from all
of you over the past week or so about some of the new
material we’ve been putting out:

Katheleen Bates started the conversation

Oh, WOW!!! Thank you so much Josh!!! This is awesome. I have been stuck for a long time with regard to LinkedIn; not knowing where to start and
thinking it's just too complicated. Now, thanks to you, I am no longer afraid. I feel I can do this. Please, keep doing what you are doing,

Katheieen Bates
Independent Associate
Small Business, Group Benefils & identily Theft Specialist

Andrew Sunil replied

Jeez, your company is amazing. So much free VALUE. This is super
different to most IM "guru"s | am subscribed to.

Breath of fresh air.

by the way what did | take away from the video - a lot actually. | have been
doing it all wrong. Don't treat your profile like a resume and take the time to
really know your clients. Excited about next step. Thank you for being real.
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| am headed over to solidify my Linkedin profile foundation. | have done the
assessment, thank you, and can see that my profile is lacking. My current priority is to
get the profile and foundation up to snuff.

| am very excited to see Josh Turners video 3.

| am also pleased that LinkedIn is promoting this concept to draw customers and not
just an employment platform. Both are equally important in business.

Sincerely

‘ Connie Benning

Preston Pickett started the conversation

Hi Josh,

| have been taking your workshop. It's a God send. | want so badly to learn how to implement this.
This is not one of my strengths. | would appreciate some help in implementing this or coaching to go to the next level.

Thank you!

And the reason that it has hit home for so many people is that most business owners realize
that....

The surefire way to
grow your business is to get in front of
more prospects and
book more appointments.
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That is the key to getting more clients,
making a much greater impact, having
more freedom, and making more money.

My Promise to You Today

I’'m going to show you how to position yourself
as an authority almost overnight....

...how to leverage that positioning to
generate 10+ appointments per month
(GUARANTEED)....

...and the 3 core steps of our system
(and scripts) that you’ll use to do it.
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With a clear plan for converting these
appointments into paying clients...

...and the system is relatively simple to
manage,

including step-by-step instructions.

A system that, on average, generates over
2,000 prospect leads per year for our clients.

My Promise to You:

That’s exactly what I’'m going to show you today.

Here’s the deal, | want to be totally up front with you.

The systems I’'m going to show you today, they’re going to revolutionize your business.

(® Linkedselling BR| APPOINTMENT

GENERATQR


http://linkedselling.com/

You might decide that you’d like my help
implementing the systems | show you today.

s APPOINTMENT
GENERATOR

Doors open Friday!

I’'ve got a special “early bird”
opportunity for you today.

That I'll be extending to you a
little later on the call.

Now, there’s something important that | want to say, and it’s what really gets me excited
about what we’re doing today...

Small businesses, people like you and
me, we’re the ones that are going to
make this world better.

Yet, 80% of small businesses end up on the
cash flow rollercoaster, and eventually fail.

| don'’t that it’s fair.
And | don’t think it’s right.

But what do we do about it? What’s the solution?
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Here it is. My company did a study a little over a year back of over 1,300 businesses. When
asked the question, do you sometimes or consistently struggle to maintain cashflow in your
business?

88% of business owners report
g‘dgﬁhss that they gonsistently struggle
with cashflow.

What’s the difference between them
2016 and the 12% who do not have
cashflow problems?

The 12% have systems in place to
consistently bring in new prospects,
appointments and clients.

With a reliable system for generating a
steady flow of appointments, this
doesn’t have to happen.

You can get off the cash flow roller coaster.

| want to set the record straight
about a few things.

There’s a lot of b.s. out there.
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This is different from all the other
“social media” stuff that you've seen

before.
Empty Spray and pray Expensive
buzzwords like  strategy, posting options like
“‘Engagement” updates. advertising.

The majority of people are not getting
results with those types of activities.

There are a lot of business owners out there
who are wasting a lot of time and money,
going down this dead end road.

But here’s the deal.
Linkedin does have...

Over 500 Million Users.

25% of adult internet users in US are on LinkedIn.

40% check LinkedIn daily. (76% for executives)

Most affluent demographic.

Millions of businesses.
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And Facebook?

Over 1.86 Billion monthly active users.

71% of adult internet users in US use Facebook:

65% check Facebook daily.
85% of US companies and.executives use FB.

Over 50 Million businesses on FB!

So there must be a way to
tap into this, right?!

Yes. There is a very systematic
way to get real, honest results.

If you’re willing to putin a
little bit of time.

And the way to do it is the system that my company and | have developed, that I’'m going to be
diving into with you today.

BUILD

Create. Build. Connect.
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It has taken us 7 years to
PERFECT this system.

Nobody else has been
doing this nearly as
long as my team and .

It started back in 2006, when | first
joined Linkedin.

| was using LinkedIn for the company |
worked for, where | was the CFO.

Fast forward to 2009, and that
company was forced to close.

I’d been itching to start my own
business for a while, and
decided to give it a shot.
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| was scared about starting my
business, but | knew | had to do it.

Because, I’m a firm believer that if
you want to get ahead, you have to
take risks and go for it.

So | started Gateway CFO Solutions,
working as an outsourced CFO,
essentially a business consultant.

| was successful growing my client
base, because of the system I’'m
going to teach you today.

It all started with CREATING MY
FOUNDATION.

This comes down to knowing your product or service. And knowing your prospect.

Without a compelling reason why, how can you effectively communicate and attract any
prospects from the get go?
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CREATE Your Foundation

The CREATE Phase

[1 Develop Your Prospect Profile.
L] Draw Your Prospect Map.
L] Create Your Value Identifiers List.

...I1s all about understanding exactly who your
ideal prospect is. It’s a cheat sheet that identifies
exactly who your ideal client is.
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Create

Your Prospect Map

Identifies the places that your ideal clients
are hanging out and can be reached online.
So you’ll know where to plant your flag.

Understanding what your clients
care about, what THEY are into,
what keeps them up at night.
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This is a value identifier map and each of these categories delves into the
day-to-day of your prospects:

ENVIRONMENT EMOTIONS
The daily surroundings that your prospect is Outlines the thoughts and emotions of your
exposed to. prospect.
OBJECTIONS/
OBSTACLES SUCCESS
‘After’ State:

Pain points, barriers, and buying What do they hope to obtain

objections from working with you?
INFLUENCES ACTIONS/BEHAVIORS
Who or what will influence your What actions are they taking in
prospect’'s purchasing decision? order to reach their goals?

So after doing this research and putting these components in place, | knew | had a strong Foundation.

But | needed a place to put all that research to good use.

A place that would generate traffic, and convince visitors that | was a person they NEEDED to get to
know:

Create

Your Optimized Profile

...without a well-optimized profile, you
won’t even have the opportunity to start
relationships with your high-ticket
prospects.
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With a strong Foundation in place,
now | needed a way to stand out.

It's tough to get your piece of the
pie when you don’t have a way to
position yourself as an authority or
leader.
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Here's the opportunity you have.

When you embrace the Appointment Generator system and the model I’'m walking you
through today...

You would be...

Seen as a leader.

Book more appointments.
Sign more clients.

And your competitors would
struggle to catch up.

.Y

A

g

What if you decided to break from the
crowd and stand above the noise?
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So how do you do it?

By building your
Authority Leadership Platform.

Before | discovered this method...

6 months of terrible, dead end results when
| first started.

| was fortunate to get 1 client, which
allowed me to survive.

| wasn’t having much success.

| was struggling, going to networking
meetings and trying social media...
with zero results...

But when | created my
Authority Leadership Platform,
things started taking off!
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@ Small Biz Forum | The Group for Small Business Owners &

. w@ [ Manage
Professionals d |
14,252 members

community to share resources and help each other

ABOUT THIS GROUP
e Start a conversation with your group Small Biz Forum is a place for the small business

- ity b & & ) tf
£ )

improve their businesses.

**Free Banus Training"* A Practical System for Generating

| started getting leads and referrals from
people I'd never heard of!

Because | had created this Authority
Leadership Platform, people just assumed |
was the one to call.

This is the exact opposite of how most
people are doing it.

Most people are posting updates, going to
some networking events, dabbling with
the latest shiny object, but...

...none of it really works, and it doesn’t
get you the results you want.

Your Authority Leadership Platform
solves this problem.

Instead of doing what everybody else is doing
and talking about yourself all the time, you'll be
leading a community that your prospects and
clients actually care about.

This is how you build solid relationships with
your prospects that turn into business.
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They’ll view you as a leader, because of
your Authority Leadership Platform and be
excited to connect with you.

This is counter-intuitive, but the less you talk
about yourself, the MORE leads and
appointments you’re going to book.

...We call this your Authority
Amplifier.

When you talk about yourself all the
time, people just tune out.

But when you share relevant content and
resources that fit your prospect's VALUE
IDENTIFIERS...then they actually look

forward to hearing from you.
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You don’t need to create any of your
own content.

This totally eliminates the problem of worrying
about what you’re going to say.

And just like Miles here discovered, when you use this approach it’s counterintuitive but it
makes booking appointments EASY.

“You can become an authority but it does not require you to
generate all of the content. You can use others content to
educate yourself, your clients, and your colleagues. This is a
great way of efficiently delivering value. Through Josh’s
system, we now have a steady stream of people
expressing interest in our business. And we just had our
top month last month and did over 45k in revenue!

We are now on our way to be able to phase out of as much
in-person and 1-on-1. This will free us up to do more travel,

171 and generate more passive income from our training program
LIV]n Love and virtual sessions!”

Mindfulness Medicine - Miles Nichols, Owner of Living Love Mindfulness

Now Miles went on to implement the rest of the system we’re going to be going over today.
And had his best month ever. What does your top month look like?

It might be more than that $45k...but if you add this system onto your business, you'll start
seeing your top months soon enough.

Now, back to our story...

By 2011, | started getting asked by
some of my clients....

“What are these things you’re doing to
get clients online, and would you be
willing to do them for us?”
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| worked out a deal with one of my clients,
and that was the beginning of

LinkedSelling.

My first client, Ben Cohen, has done almost
$30 million with these strategies.

Will it work for other businesses?

Over the years, the Authority
Leadership Platform has worked for
clients of ours all around the world, in all
sorts of industries.

Let’'s look at a few case studies...
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Here’s one of our clients Tom Swip, and you can see how he’s positioned as the
Founder of Midwest Manufacturing Leaders, his LinkedIn group.

The Authority
Leadership Platform

st Manufacturing Leaders - The Community for

S G x 8 | « Member
t Manufacturing Industry Executives

Q Start a conversation with your group Midw
- walu

networking to top man:
Midw

v the access o our
nnect wi... Show more

FEATURED

0 Tam Swip + Group Owner . . . :
Reminder! MML Outing at Ranken this Friday! % o a 9 *’ a . D
.4 st .., -,I| , er 3 quick re ler about aur b &5t Manufacturing Leaders outing =

5,872 members

Now when a prospect views Tom’s profile, they view him as a peer and a leader in
the industry.

And it works for all sorts of businesses, including my girlfriend Jess who runs a
group on facebook called the Variety Seeker Tribe.

| £ 1he varety Seeker Trive

The Authority :-— B
Leadership i TRI

Platform =

W Linked University

riety Seeker Tribe .

W Webinari 1 Discussion Wembers Events. Photos.
 Fages Fees

[ Like Pages Wirite Post Add Photo | Videe Bl Ask Guestion
+ Create Page

Hl creste A4

. ] 545 Members (80 new
- .

[+ PR Fe S

Invite by Email

Jessica \ Wood

Hey there, Variety Seeker—GET STARTED HERE
Welcome to The Tribe, where people who are fed up wih *searching for their
passion,” connect with others who share the same desire to live
exiraordinary Fves!

This is THE place to be if you want..._. See Mor
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Her company sells personal development courses and coaching, and she’s now
seen as a real leader in the eyes of her prospects.

Or Annie Brock who runs the BOLD Leaders Forum.

The Authority
Leadership Platform

Annie 5. Brock -

Founder, BOLD

#  BOLD Leaders Forum | Best practices for BOLD Leaders

She works with business owners, executives and managers who lead teams.

Or how about Aaron Agius, and his platform which has opened doors to high
level executives who are interested in his company’s seo and content

marketing services.
The Authority B ¢ssEl
Aaron Agius - 1t

[ ]
Leadership Platform
_ Co Founder and Managing Director at Louder.Online | Search, Content & Social

Marketer | Entrepreneur | Speaker | Author

m Global Marketing Leaders Network Louder Online — We Deliver Growth + Marcellin College

10,771 membe Sydney, Australia « 500+ 88

e Start a conversation with your group

& Aaron Agius + Group Owner

A Special Announcement to Our Members!

Asp 0AME 1O
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He has thousands of prospects at his fingertips, and it’'s generated multiple six
figures in income for him.

Another cool thing about this group is it started out as a local community. Strictly
for marketing leaders in Australia. But as Aaron’s company has grown and
expanded internationally, so has his leadership platform on Linkedin.

Or Henri Schauffler, whose group DC Small Biz Executives Forum helps
position Henri as a leader among his prospects.

Henri Schauffler Bu o PREMIUM
. Founder of D.C. Small Biz Executives Forum | Performance Group Facilitator |
e Aut onty gl

Leadership Platform

@ D.C.Small Biz Executives Forum

| ' Ask to join
688 members R ———

ABOUT THIS GROUP

Henri Schauffler
Founder of D.C. Small Biz Executives F
owHER

As Small Business owner-executives, we're constantly
bombarded with one competing priority over another.
How do we sort it out so we can FOCUS on what matters
most for our business?

R CONNECTIONS Ifyou're locking to leam haw to prioritize everything all

(a Victoria Ipri 2l Kirk W, McLaren, CEO, MBA, CPA e g Sow viore
i

Kristy Chase Sherrell T. Martin
Eliminate Your Personal or Business D... Financial Management Accountant | C. copnai Ty
-

“l have doubled my business in the two years since
implementing the system.”
- Henri Schauffler, Business Coach & Facilitator

And the list could go on and on and on and on...
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¢  OT Experts

Julia M. Lindsey - 2~d
5 and Persanal Growth Coach/Get more

Health & Safety Professionals New Zealand

st Al
SH, GradNZISM

i Store Troopers: Forum for Retail Marketers of Consumer B Security Intelligence Community

ey -.m

nt Sarvices. JDA Rat
stand
"

The success of this system for our
clients and students has allowed my
company to grow by leaps and bounds.

(® LinkedSelling

We now have clients all over the US,
Australia, the UK and Canada.

They hire us to run lead generation
campaigns for them utilizing The
Appointment Generator system.

We’'ve served over 14,000 businesses
through our agency and coaching/training
programs, and well over 180,000 who have

attended our workshops and seminars.
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We’ve been on the Inc. 500 list each of the last two years for the fastest growing
private companies and a part of Entrepreneur Magazine’s 360 list, which was an
amazing accomplishment that my team is really proud of.

e e e ety : LinkedSelling

LinkedSelling

LinkedSelling

166

We're recognized by many as the
best in the world.

...and that’s why people like Neil Patel and
Microsoft have hired us to help them get
more clients.

Microsoft
yaminers

'

Neil Patel
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Now, why am | sharing this all with you on this free masterclass? Why not just
continue working for people that pay us thirty to fifty thousand a year?

| used to hold this close to my vest.

But my outlook on business
and life has changed.

| want to get this in as many
people’s hands as possible.

I’'m tired of seeing good
people with good businesses
struggle to make ends meet.

So, I've told you guys about my business...but who am | REALLY....

If you read my book, you know that | had a good upbringing and worked in my
dad’s family business until | was 22.

Wall Street Journal
Bestseller

Jess and me in Venice

in NYC
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So NOW, | spend most of my time with my partner Jess, our son Eddie, and our
dog Oscar. There’s Jess and | in Venice, and there we are in New York, where we
lived for all of 2016 actually...just for the fun of it. And there’s Oscar. And as much
as we love Oscar, he’s been pretty jealous lately because we now have baby Eddie
at home too.

Which needless to say has been life changing, and has become a really motivating
factor for me, and changed my view of what’s important, and really made me want
to make a greater impact in the lives of more people.

So that’s who | am as a person. And professionally...

Who is Josh Turner?

Founder/CEOQ of LinkedSelling

Wall Street Journal bestselling author

Creator of 13 Fogy S
5@# HAP INTMENT
4 courses: GENERATOR
®Mastery

%\W . m
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My work has been endorsed by almost every
leader in our industry.

0

“I give my highest recommendation to Josh
Turner. His process for follow up and lead
generation is flawless, and doesn’t leave a crumb
on the table. And his product is EXCELLENT.
Josh delivers on his promises.” — Daniel Hall

“Josh's system makes a lot of
sense. |like it.” — Chris Brogan

“Working with Josh’s team is a joy. Our customers
have been raving about working with Josh and his
team, and now in fact WE are working with Josh to
help us with our strategy. His stuff is effective and it
works, and that's why we’re working with him.”

— Ryan Levesque

A A A

Academics Advancement

Worked with over 3,600 underserved students
in afterschool programs this past year.
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And I’'m not sharing this to brag or anything, | just want you to know

that this is credible and when | talk about making an impact — it’s not

just a financial impact. Because that’s not our only motivating factor
and I’'m sure it’s the same for many of you out there.

So let’s move on to the next part of the system, which is CONNECT.

hﬁd APPOINTMENT
GENERATOR

Connect.

This is where you’ll start relationships with your BEST prospects AND
systematically convert them into leads, appointments, and eventually clients.

Here’s how it works:

When you have created a strong Foundation and
built your Authority Leadership Platform,
you'll have qualified potential clients connecting
with you almost immediately.

The method you'll use to make that happen is
what we call the “Database Build”

You'll create a big database of 300-1,000
potential clients in just a couple days...and be
a few steps away from booking appointments.
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There are two phases to the
Database Build process.

One, your initial outreach phase.
(so you come out of the gates in a big way!)

Two, ongoing growth strategies.
(so you have an evergreen flow of hew prospects!)

Your initial outreach phase.

Reach out to highly targeted and qualified
potential clients.
Typically 300+ in a couple days!

The scripts you'll use

New Message

o' | Todd Lindley

Hey Todd, | came across your info here and thought i wouldn't hurt to
reach out. I'm the founder of the dentistry leadership forum Maybe
we can benefit from being connected here. Thanks!
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Your initial outreach phase.

Typically requires just a few hours to
complete the initial outreach phase.

Ongoing growth strategies.

Ongoing outreach to potential clients who
fit your prospect profile.
Typically yields an additional 120+
new prospects per month!

And it all fits within the 20-30 minutes per
day (5 days per week) that it takes to
Implement The Appointment Generator
system.

(and in a few minutes, I'll show you the automation software that
takes a lot of the heavy lifting off your plate)

Let’s look at a couple examples.

Here’s one of our clients Mike Adams, a coach and consultant in the real estate market:
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Client case study

Mike Adams - 2nd
| Help Entrepreneurs & Sales Pros Achieve Economic Independence Through
Business Ownership 8. Real Estate Investing.
Award Winning Real Estate Business Consultant + Self Education

Greater Minneapolis-St. Paul Area «500+ 88

705 prospect leads from Initial Outreach

That’s just from the first few weeks guys. But what about the ONGOING
outreach?

Well, here’s another client, Sean Murphy...

Client case study

.

Sean Murphy « 2nd
CEO - Executive Risk Mgmt., Crisis Management, Supply Chain Risk, Business
Partner Risk, Business Continuity, Technology
Lootok, Ltd. + University of Minnesota - Carlson School of Management

New York, New York « 500+ 88

1,342 prospect leads in 6 months.

And another one of our clients, Aaron Agius, who you heard from earlier....
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Client case study

Aaron Agius - st
Co Founder and Managing Director at Louder.Online | Search, Content & Social
Marketer | Entrepreneur | Speaker | Author
Louder Online — We Deliver Growth + Marcellin College
Sydney, Australia «500+ 88

4,506 total from Initial + Ongoing

More Examples...

& Priya Bains
June 29, 2016 - Vancouver, BC, Canada

Hooray! The campaign is working! 2 calls scheduled in the last 10 minutes.
For those of you who know this is my achilles heal, this is amazeballs!l

i Like () Comment

o Pat Henseler. Josh Tumer and 11 others

Davide Di Giorgio " Approaching 400 on Linkedin (when | started the
program | had 171). # 'm gefting ciearer on what it is I'm offering through this
process. W | had someone totally random, who | thought was going to pitch
me, reach out onlineg, connect on Linkedin, and is now a potential client 1|
started my Authority Leadership Platform and have a great litle group of
amazing entrerpreneurs there already () Its been a great week!

Unlike  Reply @52 11

Annie S. Brock
March 31, 2017

Encouragement for those who are just getting started . . . Since March 2nd, |
have added 266 new connections, which fills 4-1/2 campaigns (my first has
100 people in it - Message #2 goes out on Monday), and 40 people have
joined the BOLD Leaders Forum. | have an in-person appointment
scheduled as a result of one connection request - no other emails needed.

(® LinkedSelling

a Jody Mccormack
July 18, 2017

Just wanted to give a big THANK YOU to the TAG team and organizers
here. | started out slow with the program, but have finally gotten to message
4 (about two weeks ago). I've added about 600 new contacts (still adding 30-
50 a week) and have sent message 4 out to about 200. And guess what? My
calendar is filling up with phone call appointments! | was honestly a little
worried after sending the 3rd message with very little responseffeedback
fram my prospects. I've gotten on the phone with over a dozen great
prospects with more lined up. | can’t wait to see how many more appt. | get
set after message 5 starts going out. | really appreciate all the hard work
from the TAG team as well as all those who post here about there struggles
and successes| For all those going through the messages now, just keep at
it and your hard work will pay offt

il Like (D Comment

Scott Weddell
March 30, 2017

Just an update for everyone +
| have closed 4 people so far onto my new beta programme &2
Big thanks to this programme for the kick up the ass | needed +=

) Like (J Comment

S APPOINTMENT
GENERATOR
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‘@@ Suzanne Munley
! March 31,2017

Hi TAGers, hope you had an awesome weekl |'d like to share where | am
with TAG, I've just been working steadily. Since middle of March | gained
302 LI contacts, and have 37 members of my LI group: Self Employed
Leadership Group: the Group for Small Business Owners, Entrepreneurs
and Professionals.. I've been posting news articles that have gotten some
good comments, have had 2 phone conversations .. still learning and
working on the parts of the program | found challenging but not letting them
hold me back from building relationships on LI ... just wanted to say THANK
YOU to all in this group and to Josh Turner and Team for such an awesome

programl
Brian Ainsley Hom
o Like  ([J Comment Apel 10, 2017
THIS S#T WORKS
©D steph Kelly, Pat Henseler and 13 others Just had a call with someone that found me because of my headline on LI

{which she saw on a comment | made on some random post)
Booked a call with me because of my summary...

Signing to do a $15k package after one call.

All from the headline

Nice stuff Josh and crew. 2 © Peter James
March 25, 2016
ol Like (3 Comment | just got my first client through the TAG system! It worked so well it didn't
even feel like selling at all. | highly encourage you guys to go all in with the
QO You Sieph Kelly, Pal Henseler and 37 ofhers TAG stufft

il Like [ Comment

D You, Steph Kelly, Pat Henseler and 52 others

Robert Nugent
May 24, 2017

Back from a week in Maui. Hard at work sending 165 invitations and thus far
have 68 new connections for a 41% acceptance rate and two new clients

|. Like C} Comment

a You, Pat Henseler, Josh Tumear and § others

All of this could happen for you in just a
few days from now.

And it works no matter where your clients
can be found.
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And the next step in the CONNECT
phase...

...Is moving these prospects into real
world consultations, strategy sessions
and appointments!

Messaging
Campaigns

...How to get off the cash flow roller coaster
for good, with a system for generating
appointments consistently.

The core question that we set out to
answer....

How can business owners predictably
generate more appointments and
opportunities with their IDEAL prospects?

(® Linkedselling BR| APPOINTMENT
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It's really quite simple.

You need a process to convert your new
connections into appointments.

3 of our Proprietary Messaging Processes

Strategy #1 Strategy #2 Strategy #3
Multi Touch Point The Group The Warm Email
Messaging Welcome and Follow-up
Campaign Message Blueprint

EN:I ALy,

Not every strategy will be for you...

But at least 1 will, and they all relate to each
other, so pay attention to all of them
(you might be surprised!).

Deal?!

(® Linkedselling BR| APPOINTMENT
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Strategy 1

The multi touch point messaging campaign.

This is our flagship messaging process that
you'll be using consistently to generate
appointments.

How well does this work?

(® Linkedselling BR| APPOINTMENT
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...S0 how do you develop 100s or 1000s of
relationships with your high-ticket prospects
In just 20-30 minutes per day?

Multi Touch Point Messaging Campaign

High Value
Prospects

Initial
Connection
Message 1 Message 2 Message 3
“Thanks for “Interesting “Request oot
. e “Follow
Connecting Article Phone i
” ” Up
Call
¢ ¢ o6 ¢
Week 2 Week 4 Week 6 Week 8

4 to 7 message process to nurture, provide value, build
the relationship and book an appointment.

Results?

Each month you’ll add an additional 50+
prospects into the campaign.

On average, 21% of prospects converted to
an appointment at this stage.

50 prospects x 21% = 10 appointments

@® LinkedsSelling T
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That's just the beginning!
10 appointments per month...

...equals 120 appointments per year.

Based on only adding 50 new
prospects in each month.

What if you added 100, or 200 each month?

Multi Touch Point Messaging Campaign

High Value
Prospects

Initial_ n
Connec tion
Message 1 Messag e2 Mess e3
Th kf “Interesting MFHQW"
Article’
C O ‘ . 0

Week 2 Week 4 Week 6 Week 8

The best part: The system is repeatable and reliable.

This strategy will take a few weeks to
get rolling...

So what if you need appointments now?

(® Linkedselling BR| APPOINTMENT
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Strategy 2

The group welcome message.

This strategy will funnel leads to you from
new prospects the day they join your
Authority Leadership Platform.

This example is if your group is on LinkedIn...you can set up a welcome message
that is automatically sent by LinkedIn to all new members:

The Appointment Generator

Welcome Message

Welcome to [group name], thank you for joining our group!

We are thrilled to administer this members-only forum for [goals/mission/what they'll get
out of being a member].

So please, jump right in to the conversation! This group will only be as great as our
members make it.

Also, as a personal "thank you" for joining this elite group, we would like fo invite you fo
a complimentary 1-on-1 strategy session fo discuss fwhat you'll help them uncover on
strateqy session].

To set up a complimentary consultation to discuss how we can [big benefit], just head
on over ta the link here:

=== <[ink to page for signing up=
Or, you can feel free to email me af <your email= to coordinate a time.

This is a no-obligation, complimentary session where we will [agenda for call]. [ look
forward to speaking with you very soon!

We look forward to your contributions,

Your Name

A L T R W Y e S VLY

Founder, [group name]

(® Linkedselling BR| APPOINTMENT
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Basically you thank them for joining your group, and then you offer as a personal
“thank you” for joining, a complementary strategy session or consultation.
Whatever you want to call it, the strategy remains the same.

AND as a group owner you also have the ability to send out Group
Announcements which work like an email blast to your members.:

L i e L N

PPE R NPT

Linked[ ~

Groups

pratiy Announcement in B2B Marketing Leader Roundtable
g — A Collaborative Community for Senior B28
oundtable

Marketing & Sales Execs

12-15 leads every single manth [SPECIAL OFFER]

Josh Tumer
PN /s Bestselling Author, Founder and CEO of LinkedSelling, the #1 Linkedin
Marketing Firm in the World & Inc. 500 Company

Hey sverybodyl

| wanted to reach out, and see if vou'd be interested in something special we're
doing for the next week.

So, you may or may not know, but at LinkedSelling it's our MISSION to help
businesses of all sizes find and generate new leads consistently, in order to see
the cashflow and the stability you need to truly grow.

Wie've engineered a process to do that systematically month after month for
hundreds of businesses

4

L

i

é

-

{ And right now, we're offering a significant discount on our done-for-you Linkedin
services to a few of our subscribers as part of a market test. Based on what | can
tell, if you're in this group, you'd probably be a great fit for this, so | wanted to
make sure you knew about it.

LY

i

§

i

i

i

4

You can get more info here: hitp:/bit ly/b2b-roundtable-consulit

With this service, we generate 12-15 appointments each month on your behalf
(with qualified prospects, who you've identified as somebody you'd like to do
business with).

Wirst case scenario, how many of them do vou think would become a client of
yours?

The reality is, over 12 or 24 or 36 months with this service. . generating these
results month after month._ the ROl gets pretty big.

For anyone here who is interested, I've told my team that I'm opening this up to
the people in this group and they've cleared some time in their calendars to jump
a quick call with you this weelk to see if this really would be & good fit.

If this sounds like something your business could definitely benefit from, book a
time here to see if you're a good fit: http://bit Iy/b2b-roundtable-consult

Thanks!
Josh Tumer

Founder and CEC
LinkedSelling
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Announcement in Midwest Manufacturing Leaders -
The Community for Midwest Manufacturing Industry
Executives

Reminder! MML Outing at Ranken this Friday!

Tom Swip
President/CEO at Swip Systems / Founder Midwest Manufacturing Leaders / Vice
President at Guard311, LLC

Just wanted to shoot you over a quick reminder about our Midwest Manufacturing
Leaders outing taking place thizs Friday!

Join us for our First MWL outing of 2018 where our host Stan Shoun, President of
Ranken Technical College, will provide valuable insight on how Ranken is helping
manufacturers find the people they need and keep their production facilities
staffed. There are 28,000 manufacturing jobs available in the 5t Louis area right
now and manufacturers are constantly trying to find resources to help them fill
their HR. pipeline. Come hear how Ranken is helping manufacturers find the right
candidates!

{

%

3

f

5 Ranken Technical College is a private, nonprofit, degree-granting institution of

3 higher learning whose primary mission is to provide the comprehensive education

i and fraining necessary to prepare students for employment and advancement in
a variety of technical fields including manufacturing. You won't believe everything

g Ranken is doing for the St. Louis region and beyond. Stick around for the tour
after the presentation! This outing will be packed with information you won't want

i to miss.

T

Seats will go Tast. So to grab your FREE ticket, click here: hitp:/mmigroup.org/
See you there,

Tom Swip
Founder - Midwest Manufacturing Leaders
“Strengthening the Manufacturing Community”

hitpzfmmlgroup.org/

Respond Now View

So it’s not just one opportunity you have to get your name and face in front of
your prospects. You can use these announcements to provide additional content
or value. To send out invites to upcoming events. Or limited-time offers. And it
can be a great boost to bottom-line appointment setting whenever you need leads
quickly.
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So with these couple strategies, it might seem like a lot to keep track of before we
even get to the 3@ messaging strategy...

We'll help you create a calendar of activity, to
Implement each strategy.

repetor.  _ pagefo

ﬁ AP INTMENT

GENERATOR

That way it’s mapped out in advance, and very well coordinated.

You'll also get a daily activity plan.

APPOINTMENT
RATOR

1 GENE

Activities/Homework:
1. Fill out Value Identifier Workbook
2. Research what sources are the best places to gather content for your praspectsi
3. Continue joining groups (if needed)
Day 4
[ Lessons to Watch;

H A"I;POINTMENT
GENERATOR
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So all the guesswork is eliminated and you know every day exactly what you need
to do to get the results that you want.

“How can | actually do it?”

I APPOINTMENT

THE
APPOINTMENT GENERATOR

..%Eﬁ'%ggl? - Step-by-step guidance

Detailed, in-depth personal
support from real people!

Opening Friday...

In it, we cover everything you need to know about building your system and
support you along the way with guidance from people that have implemented
these systems in 1000s of businesses.

Now, let’s talk about the 3rd and final strategy | mentioned...

Strategy 3

The automated warm email and follow-up
blueprint.

This strategy is especially powerful when
combined with the Multi Touch Point
Messaging Campaign.

(® LinkedSelling BB APPOINTMENT
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Message 1 Message 2 Message 3 Message 4

< o R Bt

Follow Up Email 3 Follow Up Email 2 Follow Up Email 1

Because you are connected with them you’ll have access to their email. By simply
sending them an email saying “Hey, just want to make sure you saw my message
on Linkedin...” you’'ll get a ton of responses from prospects.

.
™M
_

Knowing that, why not systematize it? That’s what the email blueprint is all about.
We’ll show you how to systematize it so you don’t have to send hundreds of
emails 1-on-1. In fact it will take you just a few minutes...but your prospects won’t
have a clue. To them they’ll think this is a personal note you sent just to them.

And, it’s 100% SPAM compliant. Meaning that this kind of email is most certainly
not spam. Think of it just like following up with a friend. It’s essentially the same
thing.

Again, what we’re really focused on here is using email in conjunction with a
social messaging campaign.

The full campaign is designed to add value to your prospect’s world. Not to just
harass them into taking an appointment with you.
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A well-designed email campaign...

Can add a 10-20% response rate to the
overall system...and that's just in the
short-term.

...Using this system, you have a way to
send PERSONAL 1-on-1 messages for
the long haul.

Stay in front of your high-ticket prospects 365 days a year!

= APPOINTMENT Moty sty slemmls emts
GENERATOR EREETT| mEEmTT |  mEmT (e
connECTED) St kb

What do these warm email messages look like?

1. No 3"-party branding.

g

I APPOINTMENT
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Like some note that says Sent via infusionsoft. When you are going after your
high-ticket prospects, relationships count. And a blatant email blast sent by a third
party is a big no-no when your goal is appointment generation.

Does This Feel Personal?

/[Webinar] How to ‘Change your game® [ | e ey
{ NN U e e el TN e RO g V¥ S S Ve Vi il WS ¢
/ {J Strategic Coach <v§r_é5|nars@strateglccoach.com> Unsubscribe 3
} o 5l tome |~ }’
.:. |.;[}) ;
¢ { from: Strategic Coach <webinars@strategiccoach.com> -
: (} eply-lo: webinars@strategiccoach.com Q ;
; {c . " o ' g ;

b 4

< ¢

!) 1a * - ~ I

3 . ¢

¢ subject:  [Webinar] How to "Change your game" J‘

é mailed-by:  bounce.s7.exacttarget.com o ?

¢

73} signed-by:  strategiccoach.com 3

5 ‘

= ¢

‘x} §

4 :

R S P §

4 » How to get clear about a big goal that will {ascipate and motivate you, your team,
""—-.«I.—,—.——r-—-..u—-—f&—-——ﬁ_.f_g_-.._rd'-—Hcr-g—g—d~fj-)u'v’——ﬂ-—ozr—y,o-—)..-—l‘-f—-f~——r—f

You want it to look like a personal outreach... like a follow-up you’d send to a
friend something.

What About This One?

. s F T U Uy NP N (R S WSS S e

Cc\;ng.ra(ts;::hl the Inc. 500 ~ = ‘ &

®

M A AR AL A A= A A A AR S A A

;}h}m'ﬁ:x‘ﬁhﬂdwm B o TAT AM 36 miputesago) | &

2
)

v

v

from: Ryan #astss
< >

o

fo:  Josh <partners@linkedselling.com>
date:  Sat, Aug 12, 2017 at 7:47 AM

subject:  Congrats on the Inc. 500
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{N

§
Ryan
T el P s il e B kb B p o il s e .} o A i

(® Linkedselling BR| APPOINTMENT

GENERATQR


http://linkedselling.com/

Because of that personal look and feel - this playbook is so effective that it should
be reserved for your best prospects and strongest relationships.

2. Don’t give up after just one follow-up.

Like the multi-touchpoint campaign —one and done isn’t the path to appointments.
Look at this study by Microsoft a number of years back on the average number of
touchpoints it takes to sign a client:

Frequent Follow Up

PROSPECT

Contact #1
Contact #2

50% of sales people have given up

of sales people have given up

79% of sales people have given up
| Contact #1 50% of sales people have given up
Contact #6 Nurturing slowly, your prospect
gets to know you
You are earning top of

mind awareness

CUSTOMER

You are probably the only
person to make 8

A this point when your prospects is contacts with this person
ready to buy, you have a 90%

chance of being called

It’s not one.
3. Use smart personalization.

You’re looking to reach a lot of prospects, but need to be efficient. So personalize
where you can. And use some well-crafted copy to make it feel 1-to-1.

Use their name. Use the value identifiers you listed from the Create phase. Offer
value. And write to them as if you were writing to one individual prospect.
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Even if that message is going out to 50 people at once.

And as far as the software and messaging goes it’s really easy to set up and can
broken into 3 main steps:

First, import your prospect list.

Import CSV

. Choose CSV type ) Choose File |No file chosen
Choose CSV type
Linkedin
Linkedin Legacy

Custom

Second, write your Y
email.

Powered by:

CONNECT
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Third, schedule your
message for delivery.

e P

Powered by:

CONNECT

Or schedule your series of

messages for auto-delivery.

Reaching out...
RE: Reaching Out...

Haven'i heard from you in awhile..

Powered by:

CONNECT

some commarslities in life sciences: biotech, med device, pharma, I'd aporeciste the opportunity to hop on a

vt e can st something

'I'HE

H APPOINTMENT
GENERATOR

It’s that simple. And once you’ve got your sequence in place, all you need to do
each month is upload the new prospects and they’ll be entered to get this type of
warm email direct to their inbox.

(® LinkedSelling
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Now I've shared with you...

3 Strategies for Generating 10+
Appointments Per Month

Strategy #1 Strategy #2 Strategy #3
Multi Touch Point The Group The Warm Email
Messaging Welcome and Follow-up
Campaign Message Blueprint

- EN;' AL,

But it’s about a much bigger picture and a much bigger GOAL than just taking a
script and getting a few appointments.

It's about what's next!

Growing your business consistently.
Making a bigger impact in the world.
Getting off the cash flow roller coaster.

Having the freedom you want.

But at the end of the day, you ran the numbers for yourself on the ROI calculator.

A
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The Appointment Generator
ROI Calculator

Monthly New Client Calculator
(Fill this out first)

I'd like to Book This Many Appointments Per Month:
Working Months Per Year:

Total Mumber of Appointments Over 12 Months
Estimated % Who Will become Clients (Close Rate)k

Monthly New Clients:

Financial ROI Calculator
(Fill this out second)

Annual New Clients:

Average Annual Revenue from 1 Chent. ¢

Total Revenue Generated: $ 18000000

ﬂ THE
s APPOINTMENT
GENERATOR

You plugged in what it is that you care about achieving. You know your numbers.
But whatever it is, it starts with taking the first step and making a commitment,
and it can build into something amazing, and this is totally doable for you.

Have | delivered on my promise today?
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GENERATQR


http://linkedselling.com/

I've shown you the path to follow to make
this all happen for yourself...
...but of course there are still questions. Like...

Which components should | start working on first?
What's the right strategy for my system?
What are the right times to send out which messages?
Which of the messaging strategies should | be utilizing?

How should | customize this so that it works best for me?

And many more that you haven't thought of yet.

You can figure it out on your
own... eventually... if you don't
give up along the way.

(which is exactly what most people do.)

You can either risk it.

Or | can help you get there faster,
with guaranteed results.
(® Linkedselling BR| APPOINTMENT
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I APPOINTMENT

GENERAT{OR

The doors aren’t open yet, but
I've got a special offer for youl!

This special invitation is only
for people who have...
...something of value that your market needs...

...an inclination to be a leader, not just
another fish in the sea...

...a desire for more freedom...

...and a work ethic.

Our promise to you:

You will generate 10 appointments in your first
60 days, and have a system in place to
generate at least 10 appointments each month
thereafter, Guaranteed!

(whether you have an established business, or you're
just getting started and have no list or audience at all.)

I
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How do we deliver this promise?

30+ step-by-step lessons in 5 modules.
Video screencasts. Workbooks.

Tutorials on every step of the system.

8 Week Implementation Bootcamp.

...but that’s not all!

Like | mentioned the warm email blueprint is a MAJOR part to the program. By
combining LinkedIn with email, in a very easy to use manner that makes a lot of
the ongoing messaging totally hands free — it’s going to make this system even

more powerful for you.

So, that’s why we decided to include...

6-Month License to Connect 365

comwscr@

Powered by LinkedSelling

w
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The automation software that has sold for thousands in the past by itself, you are
going to have a 6 month license included in your membership to The Appointment

Generator.

You won’t do it alone!

Unlimited support from my team of implementation
specialists, who will get to know you and your business.

Plus lifetime access to our implementation support community, to get help when
you need it. And encouragement from other program members.

We have a team of implementation specialists in our training department who are

expert at putting these strategies into place in our clients business.

A few of our Implementation Specialists...

Specializing in: Small
Business Ownership, PR,
Marketing & Advertising, HR,
Insurance, Transportation,
Commercial Real Estate

Meredith Eisenberg

Matt Kersey

Specializing in: Industrial
Manufacturing, Lead

Generation, Web Development,

Healthcare, Technology,
Entertainment, Finance

(® Linkedselling

Specializing in: Health,
Wellness, Fitness, Travel,
Counseling, Pharmacy,
Event Marketing,
Telemarketing, Retail

Stacy Barz

Specializing in:
Copywriting, IT, Marketing, a4
Music, Audio, Web Design,

Computers, Automotive,
Construction, Lead B®
Generation, Construction, '
SaaS

Tom Leto

S APPOINTMENT
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All of them have been hand selected for their knowledge and expertise, and they
know all of our strategies inside and out. They also have a direct line to me, for
anything that requires my personal attention.

Now, I’'m so confident in our process and the results that you’re going to get, that
I’m comfortable enough to offer 2 guarantees.”

= Ev%nmmr el
GENERAT at B u f @

#1:

The 10 Appointments per Month
“We Won’t Let You Fail”

If you put in the time, follow the process, do the work, and
reach out to us when you need help, we guarantee that once
vou go through the training, you will generate 10 or more
appointments in your first 60 days, and have a system in place
to generate at least 10 appointments per month thereafter.

And if vou don’t we’ll personally get on the phone and work
with you to get back on track!

Double Your Money Back

If you put in the time, follow the process, do the
work, and reach out to us when you need help, we
guarantee that you will at least 5X your
investment in the program within a year.

If you have not at least doubled your investment,
I will refund your tuition, plus an extra $2,000.
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Even if you...

...don’t have a website yet...
...don’t have an emaill list...
...have never been good at social media...
...suck at technology...

...aren’t yet sure which prospects to target...

...or just aren’t sure where to get started!

The program and your implementation specialist

will support and guide you throughout the entire

process, with no time limit or expiration on your
access to the training modules.

We will support you to build your goals and
dreams, whatever they may be!
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What do people invest to create this kind of

impact in their business and life?

Option #1 Option #2 Option #3 Option #4
Hire Us Hire a Coach Make a Hire Do It Yourself
A - = PR
\& = b  (
$36,000+ $15,000+ $75,000+ $5-50,000
12 months 6+ months Varies... 5+ years

All these paths would be worth it, if only they
delivered on the results that they promise...

Except that they don’t, not reliably.
(certainly, there are no guarantees)

But we do. Guaranteed.

And it costs a lot less to get started...

Get started for only $1,997!

That’s only
$5.47/day

(plus your work and dedication)

S APPOINTMENT
GENERATOR
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If all that sounds good to you,
then I'm excited to personally
invite you to join us in

The Appointment Generator!

...with 3 special bonuses!

Join-TAG.com/today

Fast-Mover Bonus #1:

Automated Database Building Strategy — A
secret process combining Twitter with the
TAG process to automate new connections!

(Value: $995)

**Only for those who join
on this workshop**

Fast-Mover Bonus #2

‘The Entrepreneur’s Playbook
to Success’

Video Series.

(value: $997)

**Only for those who join
on this workshop™

(® Linkedselling sl APPOINTMENT
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Fast-Mover Bonus #3

| An extra 6 months access
connecr@ to Connect 365!

- With the initial 6 months access,
-— this brings you to 12 FREE
months of our Automation
Software!

(Value: $4800)

**Only for those who join
on this workshop**

Fast-Mover Bonuses

**Only available to those who join on this
workshop.**

To qualify:
1. Place your order at Join-TAG.com/today

2. Once order is complete, say “I’'m in” in the

chat.

Join-TAG.com/today

Three more components to the program...

...to make sure you have everything you need
to get where you want to go.

(® Linkedselling BR| APPOINTMENT
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Complimentary Access to... 8-week live bootcamp
(value: $2985)

TAG Implementation
Bootcamp

New Member Bonus #2

1-on-1

“Post-Launch Strategy Call”
with our Implementation
Specialists.

(value: $400)

**Only for those who join
on this workshop™*

You're excited to start booking lots of
appointments...

...but also looking for some help with your sales
and enrollment process.

@ LinkedSelling gg EARI;{_:I%ETMENT
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When you join, you also receive...

LinkedSelling’s:
Sales Conversion Mastery

Training from the world’s leading sales
experts on how to maximize the number of
new clients you're landing from the
appointments you will be generating with
our system.

This includes a complete strategy to write and deliver
your sales script.

(value: $4,000)

Do you see what | mean when | said this
program covers everything you need...

Here’s what will happen next:

Take the plunge Do the work, Launch and
and join The supported by our generate at |least
Appointment implementation 10 appointments

Generator! specialists! per month!
Join-TAG.com/today
° ] E THE N\
LinkedSelling APPOINTMENT
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So instead of wondering every day, “what
am | going to do to get some new leads
and clients in the door?” ...

...you will know every day where to invest

20-30 minutes of your time, to ensure that

you've got those leads and clients coming
in.

And guys, let me tell you that unlike most other programs out there...this is
actually going to be FUN for you. Because our members area and the entire
program is Gamified. You get points for everything you do, we’ll have contests,
and we’ll be giving out prizes to our members throughout the program.

Why do we do this?

Because we know that by making it fun, and offering rewards for different
activities and completion...that MORE people will do the work, and MORE people
will get the transformation and results that we want you to get. And when that
happens, we get more referrals and have so many ELATED clients who turn into
raving fans...like some of these clients of ours, here’s what they’ve had to say
about this program, and about their results:
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“In 18 months cold calling | got nowhere. With your programs and social media digital
networking | have responses in less then 2 weeks work. | now have 100 leads from
decision makers who took interest in my company. You guys are amazing!”

-John Lee, Sports Apparel

"This week alone, one simple strategy has generated 28 very targeted leads for
me. | can't say enough about the effectiveness of the program. Thanks, Josh!"
- Judy Fitzpatrick, Insurance Agent

“The system they use certainly works as our company has gone from fishing in a
relatively small pool of existing referrals, to a far bigger pool of connections brought in by
the system. We have a continuous stream of good quality leads to nurture. | am often
surprised by the quality of leads that come through!

- Tim Stanford, Management Consultant

“Josh and his team have been great to work with. They've helped me build our group to
over 5,000 members online. The members are high quality, engaged professionals that
really enjoy the content and information | provide for them. | stand out as the go to expert
for our members. I've done over $600,000 in business from the leads generated with this
system, and am currently working on a half a million dollar deal that is a direct result of
meeting one member in the group.
- Tom Swip, IT Consultant

“As a result of working with Josh, we've gotten in front of over 10,000 prospects and
generated a ton of high quality leads. | was skeptical at first, and then it just started
taking off. So far I've signed over $10 million in new business from this system and

we're expecting a 30-40% increase in sales next year...just as a result of working with
Josh.”
- Ben Cohen, Construction Supplier

“| give Josh's program my absolute highest recommendation. Here’s why: in just two
months after employing the principles and methods taught in the course, | gained 7
coaching clients. In short, the course that Josh and his team have put together works.
Now, it's an indispensable part of business development for me.”

- Joe Scherrer, Business Coach
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“I'm pretty darn impressed with the results. I've received a hefty number of qualified leads
and many have converted to paying clients. So far I've generated over $20,000 in
income.”

- Gene Conley, Financial Advisor

"I've got to tell you, within DAYS of using your technigues, I've landed
two engagements that are in the low to mid five figures. It usually takes
me over a year to gain the trust and privilege to entertain that level of

proposal. The best training and insight |'ve ever come across.”
- Dan Demers, Business Consultant

“I just want to tell you, | continue to go through your lessons. As long as | consistently
follow your training, | get leads. You have a great program!
- Anne Gordon, Business Financing

“The Appointment Generator is probably the best decision
I've ever made online for generating business. Everything
and | mean everything is working exactly like it is outlined
and what was promised.”

- Ken Roberts, Insurance Broker

“Today, | signed a client for 3 packaging projects with more
on the horizon. Later this month, I'm speaking at a
tradeshow. | had meetings with several potential clients at
CES in January as a result of the system. Thanks TAG team
for all of your support throughout this process.

- Patty Jensen, VP at JDA

Join-TAG.com/today
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Lots of excitement...and questions, too.

@

“Will this work for me?”

@

“How can | actually do it?”

Let’s start with the question that a lot of people asked...

D,

“Will this work for me?”

And maybe you’ve wondered some of these things too:

“What if I'm not an expert?”
“What if I'm not good at technology?”
“What if I'm just getting started?”

“What if | don’t have a website or email list?”
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Yes, you need something you're qualified to
do, but that doesn’t mean that you have to be
the world’s leading expert on the topic.

When you build your community, it's
not about you.

You're the person running the show, and
because of that, your prospects and clients
will view you as a peer and a leader.

You're going to start booking appointments
because you're going to have
systematically built a relationship with your
prospects, positioned yourself properly, and
leveraged our messaging process to book
the call or meeting.

So what about the other questions mentioned above?

These come down to..they are excuses, they are doubts. | could speak to each of
these, but the best thing is just to show you more people who have fit all of these
criteria and been in the same boat:
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Judy Fitzpatrick Frank Demming Elaine Mikesell Edward Lake
Insurance Agent Digital Marketing Web Development Attorney
P
|
{
Joe Scherrer Gene Conley John Lee Kat Barclay

Business Coach Financial Advisor Sports Apparel Health Coach

Q@ » 2

Anne Gordon Tai Aracen

Dan Demers

Tim Stanford
Business Financing Management Consultant Leadership Development Business Consultant

@

“Will this work for me?”

Yes — it worked for me,
and for many others.

But it's not just “will it work”, it's
also “will it be worth my while™?

So let’s talk about that. The best way to answer that is to do a quick ROI
calculation.

What's your ROI?

Let me know in the chat!

How much income are you expecting to
generate in the next 12 months?
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>>Download ROI Calculator at Linkedselling.com/tag-roi

HOW MUCH revenue are you expecting to generate over the next 12
months using these strategies?

So again, your ROI calculation is going to be based on your unique situation, but
remember...

This is something you can do on
just a little bit of time.

You're already spending this time on
social media.
Now you're going to be using that
time much more effectively.

@

“Will this work for me?”

Yes, it will!
@

“‘How can | actually do it?”

sl APPOINTMENT

THE
APPOINTMENT GENERATOR

GENERATOR :
PLAYBOOK DN 30+ lessons in 5 modules

= Detailed, in-depth personal

support from real people!

Saies Appointments =

Guaranteed results!
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So just to recap, when you join The Appointment Generator with the
early bird link by Thursday at midnight, you’ll get...

30+ lessons in 5 modules (video, audio, workbooks) ($9,770 value)
6-Month License to Connect 365 ($2,400 value)

Lifetime access - Implementation Specialists & Support Group
Lifetime access to all the content and training.

8 Week Implementation Bootcamp + Office Hours ($2985 value)
Guarantee #1: “We Won't Let You Fail” 10+ Appointments per Month

Guarantee #2: 5X Your Investment, or | Will Refund Your
Tuition and Give You an Extra $2,000

Fast-Mover Bonus #1: Automated Database Build Training ($995 value)
Fast-Mover Bonus #2: Entrepreneur’s Success Series ($997 value)

Fast-Mover Bonus #3: 6 Additional Months of Connect 365 ($2,400 value)

Complimentary 1-on-1 Post-Launch Strategy Call ($400 value)
Access to Sales Conversion Mastery Training ($4,000 value) ﬂ APPOINTMEN1

GENERATOR
TOTAL VALUE: $26,342
And you can get started for only $1,997

Join-TAG.com/today

Before we wrap up...
check today’s date.

Where will you be in 60 days?
How about in a year?

“If you do what you've
always done, you'll get

what you've always got.”
-Tony Robbins
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I’'m going to assume this isn’t your first time attending a webinar and being
excited about an opportunity. I'd like to think this one is better because of the
strategies and teaching. But you’ve attended webinars before, and maybe you

haven’t done what you’ve learned.

This is an opportunity to get on a different path.

Questions?

Anything goes. Don’t be shy! ( mmmm@

&,

Lifetime access to all the course content + training

6 Month License to Connect 365

Lifetime access to Implementation Specialists & Support Group ﬁ

8 Week Implementation Bootcamp + Open Office Hours H APPOINTMENT
Guarantee #1 — We won'’t let you fail — 10+ appointments in 60 days. GENERATOR
Guarantee #2 — 5X Your Investment or Refund + $2k :

Fast-Mover Bonus #1: Automated Database Build ($995 value) g\gil'slfaE rtgﬁsfg“dzay
Fast-Mover Bonus #2: Entrepreneur’s Success Series ($997 value) for only
Fast-Mover Bonus #3: 6 Additional Months of Connect 365 ($2400 value)

Complimentary 1-on-1 Post-Launch Strategy Call ($400 value) $ 1 99 7
Access to Sales Conversion Mastery Training ($4,000 value) ’

Join-TAG.com/today

Our Gift to You:
- Top 9 Follow-up Templates
for Converting Prospects into
": Customers

§ 4
f i
i e e

linkedselling.com/9-email-templates
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One last word from our clients...

“We now have enough clients to pay us 3 times what we made at our regular jobs. Every
month! Not just some months... And it has been less than 1 year, so we are still expanding.
Our goal this year is to be in the top 1% of earners in Idaho ($292,000/year) What a
difference a year can make!!! We work A LOT less than we used to. It snows a ton here in
Idaho, and sometimes | go a week without leaving the house. Best lifestyle ever!!

- Luda Drummond, Marketing Consultant

“l was a startup business with a few hundred dollars in the bank. | was
at a crossroads before | joined TAG. Within the first 12 months |
generated over $100k in new business.”

- Matt Jones, Owner at Advanced Health and Safety

“I have moved past the state of 'how do | pay my bills' to 'How can | make a huge
difference for my customers and even say no to some customers that are not the right fit
for me. | have so much more confidence that | can 'push’ the TAG button and then | will
get more clients when | need them!”

- Tina Gaarn Christensen, Business Coach and Consultant
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