
A B O U T

F E A T U R E D  I N :

J O S H  T U R N E R  &  L I N K E D S E L L I N G

H e l l o ,  I ’ m  J o s h  T u r n e r ,  W a l l  S t r e e t  J o u r n a l  b e s t s e l l i n g  a u t h o r .  I ’ m  

a l s o  t h e  f o u n d e r  a n d  C E O  o f  L i n k e d S e l l i n g ,  t h e  w o r l d ’ s  f o r e m o s t  

l e a d  g e n e r a t i o n  c o m p a n y .  W e ’ v e  b e e n  h o n o r e d  t o  b e  a n  I n c .  5000  

c o m p a n y  3  y e a r s  i n  a  r o w ,  a s  w e l l  a s  a n  E n t r e p r e n e u r  360  c o m p a n y .  

 

E a r l y  i n  m y  c a r e e r ,  I  w a s  p a r t  o f  t w o  a m a z i n g  a n d  v e r y  s u c c e s s f u l  

c o m p a n i e s ,  b u t  I  s a w  t h e m  b o t h  f a i l ,  s i m p l y  b e c a u s e  t h e y  c o u l d n ’ t  

g e n e r a t e  e n o u g h  s t e a d y  b u s i n e s s .  I  r e s o l v e d  t o  n e v e r  l i v e  t h r o u g h  

t h a t  a g a i n .  W h e n  I  d e c i d e d  t o  l a u n c h  m y  o w n  b u s i n e s s ,  I  k n e w  I  

n e e d e d  a  s y s t e m  t o  g r o w  b u s i n e s s  c o n s i s t e n t l y  a n d  k e e p  c a s h  f l o w  

s t e a d y .  T h e  A p p o i n t m e n t  G e n e r a t o r  i s  t h e  r e s u l t .  I t ’ s  s i n c e  b e c o m e  

m y  m i s s i o n  t o  p r o v i d e  s m a l l  b u s i n e s s  o w n e r s  w i t h  a  p r o v e n  s y s t e m  

t h a t  w o u l d  e r a s e  t h e  s t r u g g l e  t o  g e n e r a t e  l e a d s .  

 

T o o  m a n y  b u s i n e s s e s  a r e  f o r c e d  t o  c l o s e  t h e i r  d o o r s ,  b u t  I  b e l i e v e  

t h a t  s m a l l  b u s i n e s s  o w n e r s  a r e  t h e  f u t u r e  a n d  t h a t  y o u  d e s e r v e  

b e t t e r .  T h a t ’ s  w h y  I ’ m  s h a r i n g  m y  s y s t e m  w i t h  y o u .  

 

W h a t  y o u ’ l l  l e a r n  i n  t h i s  m a s t e r c l a s s  s e r i e s  c o m e s  f r o m  p e r s o n a l  

e x p e r i e n c e  i n  g r o w i n g  m y  b u s i n e s s  f r o m  $0  t o  m u l t i p l e  s e v e n  

f i g u r e s  i n  j u s t  a  f e w  y e a r s ,  a s  w e l l  a s  h e a r  t h e  s t o r i e s  f r o m  t h e  

t h o u s a n d s  o f  s u c c e s s f u l  c l i e n t s  a n d  s t u d e n t s  w h o ’ v e  a p p l i e d  t h e  

s a m e  s y s t e m  c o n s i s t e n t l y  t o  g e n e r a t e  h i g h - q u a l i t y  l e a d s  e v e r y  

m o n t h ,  r e s u l t i n g  i n  o v e r  $1  b i l l i o n  i n  r e v e n u e .  

 

B e  s u r e  t o  w a t c h  t h e  t r a i n i n g  v i d e o s  t o  l e a r n  h o w  y o u  c a n  u s e  t h i s  

s y s t e m  t o  b r i n g  i n  a  c o n s i s t e n t  s t r e a m  o f  l e a d s  a n d  h i g h - e n d  

c l i e n t s .  

Watch Part 1 now here!

https://linkedselling.com/tag-masterclass/booked-confirmation/


O D D B A L L

I M A G I N G  S T U D I O

1 2 3  A n y w h e r e  S t . ,  A n y  C i t y ,  S t a t e ,  C o u n t r y  1 2 3 4 5  

T r u n k l i n e :  1 2 3 - 4 5 6 - 7 8 9 0  T h e  s y s t e m  w e  t e a c h  i n  B o o k e d  c a n  r e v o l u t i o n i z e  y o u r  b u s i n e s s ,  j u s t  l i k e  i t ’ s  

r e v o l u t i o n i z i n g  t h e  w a y  b u s i n e s s  o w n e r s ,  c o n s u l t a n t s ,  m a r k e t e r s ,  s a l e s p e o p l e ,  a n d  

e n t r e p r e n e u r s  e v e r y w h e r e  a r e  g r o w i n g  t h e i r  b u s i n e s s e s  o n l i n e .  T h i s  t r a i n i n g  i s  t h e  f i r s t  

i n  a  s e r i e s  o f  5  p a r t s  i n  o u r  f r e e  A p p o i n t m e n t  G e n e r a t o r  M a s t e r c l a s s .  

The Booked Foundation 

The Endless Cashflow Rollercoaster Loop

 Starting and growing a business isn’t easy. 

 

There are a lot of moving parts, but at the end of the day it all comes down to one simple element: 

cashflow. 

 

Your business lives or dies by your ability to generate it. 

 

Unfortunately, too many businesses get stuck riding the cashflow rollercoaster. One month you bring in 

a few clients and are riding high because you have cash in the bank. But if you do not have a system to 

get new clients consistently, no clients come in the next month and you’re back at zero. This is what 

most businesses face every month. 

Change the Story: Create a System to Get Clients

The only way to free yourself from the cashflow rollercoaster is to put a system in place, proven to 

bring you leads and clients every single month. Doing so increases your revenue and you no longer have 

to be worried about where your next clients will come from or how you’ll get them. 

 

This is why the Booked approach is all about building a system that you’ll rely on for new leads and 

appointments for years to come. However, you must build a strong foundation first or the rest of the 

system won’t be nearly as effective. 

How Getting to Know Your Prospects Is the Most Efficient Way to 

Generate More Appointments

The first step for a strong foundation according to the Booked approach is to clearly identify who your 

ideal prospect is. This knowledge will determine your positioning in the market, your ability to attract 

your best clients, and will set you apart in your industry. 

 

Through research and conversations with your clients, map out these three things:  

      1. The Prospect Profile - the exact type of client you want to work with 

     2. Your Prospect Map - where are your prospect’s hanging out online 

     3. Your Prospect’s Value Identifiers - what do they care most about..  



Click Here to watch the full training on the 

"Foundation" now and learn the first step you need 

in place to create your Booked system to get more 

leads and clients. 

All of these pieces work together to help you understand 

exactly what makes your prospects tick.   

 

You’ll use this information to create your own system that 

will attract and convert these prospects into booked 

appointments. 

What's Next...

Remember:

http://linkedselling.com/trust-equation-download/
https://linkedselling.com/tag-masterclass/booked-confirmation/
https://linkedselling.com/tag-masterclass/booked-confirmation/
https://linkedselling.com/tag-masterclass/booked-confirmation/

