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How The Big Know Generated 
37 High-Quality Leads in Less 
Than 60 Days Through a LinkedIn 
Targeted Outreach Strategy

The Challenge:
Before partnering with LinkedSelling, the bulk of their clients had come from active referrals from 
other clients, as well as SME and employee networks. Additionally, they relied heavily on on a  
marketing newsletter, as well as attending events (pre-COVID).

They had also executed several successful targeted outreach campaigns which drove meetings. 
However, though they realized the benefit of the strategy, they needed a higher volume of meetings 
with the right people.

The Solution:
To help The Big Know realize the volume they needed, we assigned them an outreach team to execute 
a weekly messaging campaign on LinkedIn to targeted prospects, with follow-up email campaigns.

On their behalf, we’ve targeted Health Plans and Health Systems Wellness Solutions/Brands  
Condition Management, Disease management, population health industries, targeting specifically 
titles like Director of Product, Director of Content, CMO, CIO, VP Marketing and more at companies 
with 500 employees or more.
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The Results: 
These campaigns give the Big Know control and consistency in their pipeline. After only two months 
partnering with us, they saw 37 leads in two months, a volume they’re happy with. They’re excited 
about the quality of the leads and have commented about how some of the prospects have really 
been excellent sales opportunities. 

Let’s Chat to See How  
We Can Help Generate 
Quality Appointments  
for Your Business!

Think We Can Help?

About The Big Know:
Industry: Videography/Health Education
Location: Encino, CA
View Company Website: https://www.thebigknow.com/
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