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This martial arts studio specializes in both children and adult martial arts classes.

The LinkedSelling team had been running a successful 
campaign for them that generated a significant number 
of leads and it was getting hard for their internal team to 
keep up - on top of running classes. They needed a way 
to reach out to these people without burning through 
their budget, relying on trial and error, or taking too 
much of their team’s time away from teaching.

That’s where our US-based SDR specialists  
come in.

The Solution:
An Experienced Sales Development Team 
to Book Appointments For Them

How This Martial Arts Studio 
Generated 19 New Students 
and $3,705 In Additional Monthly 
Revenue By Outsourcing Their 
Sales Development Team

The Challenge:

http://linkedselling.com/
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Think We Can Help?
Let’s Chat to See How We Can Help Generate 
Quality Appointments for Your Business!

Our team called 352 people and pitched to 59 of them, with 57 of them booking appointments to meet 
with the studio. Typically, for warm leads, our team aims to achieve booking rates between 20-25%. For this  
campaign, we booked 96% of the people we were able to pitch the offer to. Our teams regularly book 
50% of people they connect with live on a call. 

Here are the numbers broken down:

People We Called:

352 60

5759

People Who Answered:

People We Pitched The Offer To: Appointments Set:

In total…
   •   Sales: 19 
   •   $195 per student per month
   •   $3,705 per month in new student revenue

After taking a look at the campaigns that brought in leads, we use our proprietary Cold Call Framework, 
which has been proven to generate high-quality appointments, to write a script tailored to people who would 
be interested in martial arts classes. After they approved our script, our team started to call. 

By outsourcing this task, this martial arts studio could avoid the headaches of hiring, training, technology 
cost, and everything else that comes with utilizing an internal calling team.

Since this studio took a leap and trusted a team with a tested and proven SDR process, they were able to take 
the time-consuming task of prospecting & generating new students off their team’s plate.

The Results:
57 Appointments, 19 New Students, $3,705 In Additional Monthly Revenue, and A 96%  
Average Appointment Booking Rate
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https://calendly.com/btrr/discovery-call-case-study?month=2023-04
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